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1898 EDITION. 
ANALYSIS OF 


POLICY CONDITIONS 
AMBRICAN AND CANADIAN LIFE INSURANGE COMPANIES, 


Analysis of Policy Conditions deals with the policy conditions of fortv-five ‘prom 
inent life insurance companies operating on the American continent, under the following 
heads, It isa companion work to our annual publication, the Handy Guide to Premium 
Rates, Applications and Policies. 

Acs Limit. 
APPLICATION, 


Non-ForFE!ITuRE CONDITIONS, 
OccuPaTIoN. 


BENEFICIARY. Options oF SETTLEMENT. 
Deatu Craims, PAYMENT OF PREMIUMS. 
DivipENDs, REINSTATEMENT 
Duk&.LING. RESIDENCE AND TRAVEL. 
ENCONTESTABILITY. Suicipg. 


SURRENDER VALUES, 
VIOLATION oF Law. 
Women, 


INTOXICANTS AND NARCOTICS. 
Loans On Po.icizs. 
Maximum AMouUNT CARRIED, 


Single Copies, 75 cents; 100 Copies, $65.00. 
HANDSOMELY BOUND IN FLEXIBLE LEATHER FOR POCKET USE. 


Avpress, THE SPECTATOR COMPANY, 


95 WILLIAM STREET, 
NEW YORK. 


THE 


Employer's Liability Assurance Corp’, 


LIMITED, OF LONDON, ENGLAND. 
The Original and Leading Liability Company in the World. 


SAFE AND RELIABLE INSURANCE AT CONSERVATIVE RATES, 





Policies issued giving full protection to Employers against loss by claims from 
Employees on account of Accidents for which they are liable, 
Combination General Accident policies giving double benefits in case of rail- 
road accidents. Also insures Owners of Buildings for a nominal Premium 
against Claims and Lawsuits arising from 


ELEVATOR ACCIDENTS. 


PREMIUMS INCLUDE INSPECTION, 





S. STANLEY BROWN, =- 


General Manager and Secretary. 





GEORGE MUNROE ENDICOTT, - 


Boston, Mass. 


Manager for the United States. 





DWIGHT & LILLIE, General Agents for New York, 
51 CEDAR STREET, NEW YORK. 





PROMINENT life company desires the ser- 

vices of a good office man for position 
occasionally calling for contact with the field 
force. 


Applicants must possess thorough knowl- 
edge of life insurance, its systems and practice. 


A competent man, of managerial ability, will 
find this an excellent opportunity for advance- 
ment. 


Address, in confidence, stating full particu- 
lars as to experience and salary expected, which 
must be moderate, and references. 


G, 


Care of The Spectator Company, 
P.O. Box 1117, New York. 





TALES 


LIFE INSURANCE AGENTS, 


HENRY WORTHINGTON SMITH. 


The above valuable work, published by The Spectator Com- 
pany, is a brief treatise upon the science and practice of life insurance, and 
as a practical instruction book for life insurance agents, is invaluable alike to 
experienced agents and beginners in the business. 

To indicate the character of this valuable, instructive work for agents 
we present below a synopsis of the chapter heads. 


CHARACTER OF WORK. 

FIRST THINGS TO BE LEARNED. 

NON-FORFEITURE CONDITIONS 
AND RESERVE. 

THE APPLICATION, 

REPORTS OF INSURANCE COMMIS- 
SIONERS. 

FIELD WORK (Three Chapters). 

MONEY AND ACCOUNTS. 

CERTAIN INQUIRIES FOR THE 
OBTAINING OF STATISTICAL 
AND OTHER FACTS. 

RIVAL COMPANIES. 


ASSESSMENT SOCIETIES. 
ANNUITIES AND NET PREMIUMS 
RESERVES. 

COST OF INSURANCE AND THE 
GAINS FROM VITALITY, IN 
TEREST AND PREMIUM LOAD- 
INGS. 

SURPLUS AND DIVIDENDS. 

NON-FORFEITABLE PLANS, 

TONTINE DIVIDEND POLICIES. 

INSURANCE FOR PROTECTION 
AND INSURANCE FOR INVEST- 
MENT. 


INTEREST AND MORTALITY TABLES. 


TALKS WITH LIFE INSURANCE AGENTS contains over I50 pages, 
handsomely printed on calendered paper and bound in flexible leather cover, 


adapted to pocket use, 


Sent postpaid on receipt of price, $2.00; bound in cloth, price $1.50. 


Address THE SPECTATOR COMPANY, 


95 WILLIAM ST., NEW YORK CITY. 
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Vfiyfattitage 


Insurance Company 
NEW YORK 
HENRY B. STOKES, President 


RE 





<= 


THE NEW POLICY GUARANTEES 


EXTENDED INSURANCE 


PAID-UP VALUES 
AND 


LOANS AT 5% 


AGENTS WANTED IN UNOCCUPIED TERRITORY 





QUEEN 


Ins.Co. of America. 


NEW YORK 





The Connecticut Mutual 


LIFE INSURANCE COMPANY. 
1846—1898. 


THE CONNECTICUT MUTUAL takes for its single aim the one peculiar 
service which life insurance alone can render and which no other institution 
can rival: The perfect protection of dependent families, at the lowest possible 
cost—the cheapest, simplest, most thorough family protection. By dint of 
incessant care and economy at every point it has succeeded and does succeed 
in this purpose as none other has done or is doing. It secures the best and 
highest obtainable results from the prudent and unselfish policyholder’s 
point of view; and to make sure of and to maintain these it steadily foregoes 
those things for which others strive at such fearful cost, to wit: rapid growth 
and enormous size; things very impressive, even startling, to the general 
éye, but which do not benefit the policyholder in the slightest, and which 
can be had only at an enormous cost which he must pay. 


jJacos L, GREENE, Prest. 
Joun M. TAyYLor, V.-Prest. 


~ EDwaArp M. BUNCE, Sec. 
DANIEL H. WELLS Actuary, 


J..M. HOLCOMBE, Vice-President. 





INSURANCE COMPAN 


(FIRE) ae 
OF LIVERPOOL, ENGLAND. 


—+-)-9—_—__ 


Statement of United States Branch. 
JANUARY Ist, 1898. 


Assets, hiitinthet-§ forthespectal proton} 47 400, 199,78 
Liabilities, . . ... 5,036,723.90 
Net Surplus, .-. . ... $2,363.475.88 


AGENCIES IN ALL THE PRINCIPAL CITIES, TOWNS AND 
VILLAGES IN THE UNITED STATES. 














STRICTLY MASONIC. 
THE ONLY PURELY RNR INDORSED BY 
ACCIDENT AssociaTion “We Hely Qne Another.” NEARLY 54,000 MemBens 


OF THE ORDER. 
Cheapest, Most Equitable and Best Insurance for Masons in the World. 


THE REASONS WHY. 


It is composed entirely of Masons, 

It is incorporated under the stringent Insurance Laws of Massachusetts. 

It affords fraternal as well as legal protection. 

It reduces the cost of Accident Insurance to the lowest rate. 

It settles all differences in a manner purely Masonic.’ : , 
.-Every cent collected by assessment is sacredly used for payment of indemnity and 

death claims, so that each member kuows exactly for what purpose the money is used. 

Its policies cover loss of life, of time, of one or both hands, feet or eyes, and permanent 

disablement by accident at actual cost to its members. 


~ pe pepr 


‘To relieve distress is a duty incumbent on all men, but particularly 
upon Masons.” 


Live Agents who belong to the Masonic Fraternity wanted everywhere. 


FOR FULL PARTICULARS, ADDRESS, 


FRANK BOWLER, secretary and General Manager, 


Masons Fraternal Accident Association of America, 


WESTFIELD, MASS. 





PHCENIX MUTUAL 


LIFE INSURANCE COMPANY | 


OF HARTFORD, CONN: 





Assets, Jan. 1, 1898, : 
Surplus (N. Y. Standard), - 


$11,054,673.34 
623,875.34 





JONATHAN B. BUNCE, President. 


C. H. LAWRENCE, Secretary. 


ARTHUR B. ABERNETHY, Manager Metropolitan Department, 
155 BROADWAY, NEw York. 
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London Guarantee »° Accident Company 


LIMITED, 
OF LONDON, ENGLAND. 
ORGANIZED 1869. 


J. W. DOANE, Esq., Chicago, 
ERSKINE M. PHELPS, Esq., Chicago, 





UNITED STATES BRANCH, 
Manhattan Building, 307-321 Dearborn Street, Chicago, 


A. W. MASTERS, General Manager. 


INDIVIDUAL ACCIDENT. . Ly N S U R A N C E 


EMPLOYERS’ LIABILITY. 
Eastern Department, 


GENERAL LIABILITY . . 
en 
62 OEDAR S8T., NEW YORK, 





ORGANIZED 1865. 


VIRGINIA STATE INSURANCE 60., 


RICHMOND, VA. 


Cash Capital, 
Losses Paid, 


$200,000.00 
$1,500,000.00 


N. V. RANDOLPH, President. CHAS. K. WILLIS, Secretary. 
ROB’T LECKY, Jr., Asst. Secretary. 


T. Y. BROWN, General Agent, 61 William St., N.Y. 

C. E. ANGELL & CO., General Agents for Louisiana and Texas, New Orleans, La. 
ALFRED PAULL, General Agent for West Virginia, Wheeling, W. Va. 

T. T. HAY, General Agent for North Carolina and South Carolina, Raleigh, N. C. 





GENERAL FIRE EXTINGUISHER 6O., 


ELEVATOR 
FACT RIES AND WAREHOUSES EQUIPPED WITH THE 


GRINNELL AUTOMATIC SPRINKLER 


§ W. PEASE, Resident Manager, 
BOTH WET PIPE AND DRY PIPE 
SYSTEMS. 


In thousands of actual fires in all parts of the world, the 
Grinnell System of Automatic Sprinklers has confined the 
damage to a limited area and minimum amount. 

These remarkable results have been secured with a large 
pecuniary gain to the Insurance Companies, and with a reduction 
in the cost of insurance of 25 to 50 per cent. 


Information and Proposals Furnished at the several department Agencies, 
and at the 


EXECUTIVE OFFICES, PROVIDENCE, R. I. 





Provident Life and Trust Co. 


OF PHILADELPHIA, PA. 


Issues Life, Endowment and Renewable Term Policies, which can be 
made payable to the beneficiary in 5, 10, 15, 20, 25, or 30 equal yearly in- 
Stallments. Also Partnership Policies, which in the event of the dissolution 
of the partnership can be converted into policies upon the individual lives of 
' the partners. Term Policies are at low rates, participate in dividends and 


are convertible without medical examination into Life or Endowment policies, 


Provision is made also under one form of installment policy for the 
continued payment to the widow, if she should survive the installment 
period, of a yearly amount equal to the installment. 


In perfect security, moderate cost of insurance, in liberality and accom- 
modation, and in adaptation. of the forms of insurance to the needs of policy- 
holders, the Provident is unexcelled, 





WANTED. 


A few competent, reliable men 
with good records for Depart- 
ment and District Managers,with 

A whom liberal commission and re- 
pe newal contracts will be made. 
No “ hae ill need apply. 

The Company writes First Class, Ordinary and 
Under-average risks at rates adequate to the hazard 
assumed, thus giving agents a larger scope than any 
other Company. Address, 


THE NATIONAL LIFE ASSOCIATION, 


Hartford, Conn 





Established 1865. 


Frankfort Marine, Accident and Plate Glass 
Insurance Co, 


OF FRANEFORT-O6N-THE-MAIN, GERMANY. - 
Employers and Public Liabilities, Elevator Insurance, Workmen’s 
Collective, Individual Accident and Plate Glass. 
For the security of Policyholders in the United States of America, a 
deposit has been made in the State of Massachusetts, of $200,000.00 in 
United States Bonds, 


- 


UNITED STATES DEPARTMENT, 
41-43 Cedar Street, New York, N. Y. 


F, G. VOSS, MANAGER AND ATTORNEY, 
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HE ADDRESSOGRAPH, | 


Will address 2000 envelopes per hour, 
all different addresses 
10 CENTS PER 1000. 
ADOPTED BY U.S. GOVERNMENT. 
New York Life Ins. Co. Prudential Ins. Co. 
Etna Ins. Co. Phenix Ins, Co. 
Lodges, Associations, Societies, Clubs, Etc. 


ADDRESSOGRAPH CoO., 


175 S. CANAL, CHICAGO. 





ERMANIA FIRE INSURANCE. CO., 


62 AND 64 WILLIAM ST., cor. Cedar St., NEW York. 


ORGANIZED 1859, 





STATEMENT, JANUARY 1, 1898. 





Ce MU 5. icncdinndssrencceusenatckastnskienchssencebecarkaukeborgouatese $1,000,000.00 
Reserve for TeeatRen PISMNING Sion din osecdcnccnqwacks secutbencapentscnesesas 1,411,908.64 
Reserve for Losses under adjustment. oo. 5 noe nicce nce cccduwsacsissevcccnsvee 61.253 80 
pers Car Oil WUC MING oc bide e3 ates vbeinadcwebantcredpausensescansase 31,823.84 
BIE SIO 5 oo oan cocceusouconadsecarecksaabcseestinosenceeareaseeens ee =1,833,733.36 

ED DR isin ou cect cadnidakberddetocas ckeeeeeeeseccbuseneweee $4 338,719.14 


HUGO SCHUMANN, PrgsIpENT. 


Cuas. RuvKHAVER, Secretary. 


Fr. Von BERNUTH, 
Gustav Keur, Ass’t Secretary. 


Geo. B. Epwanps, Vice-Presidents. 





THE 


ENTRAL ACCIDENT INSURANCE CO 
PITTSBURG, PENN’A. 


A STRONG STOCK COMPANY. 
ITS ACCUMULATIVE COMBINATION ACCIDENT POLICY is 
BY FAR the best contract written. 
Also sells an improved form of Plate Glass Insurance. 
Agents Wanted, 


ADDRESS THE COMPANY, PIIfTSBURG, PENN’A. 


20™ (SeENTurY Pouicies 


LIFE-— ACCIDENT — 
Organized 1868. 


” PACIFIC MUTUAL 


Or CaLirornia. 


Pacific Mutual Building, 
SAN FRANCISCO. 


A. Mosuer, Eastern Manager, 100 Broadway, New York. 








ESTABLISHED 1858, 


HE THURINGIA INSURANCE CO. 
OF ERFURT, GERMANY. 





UNITED STATES DEPARTMENT, 41 and 43 Cedar Street, New York, N. Y 
F. G. VOSS, Manager and Attorney. 


AINE BENEFIT LIFE ASSOCIATION 


OF AUBURN, ME. (Chartered by special Act of the Legislature in 1885.) 
Reserve Fund on deposit with the State Treasurer of Maine, et 18,500.0C, 
Paid Beneficiaries, - = AG 452, 248.58. 
Reliable Agents can secure-good territory upon application to the Home Office. 


GEORGE C, WING, M. F. RICKER, N. W. HARRIS, 
Sec’y and Treas 





President. Gen’] Manager. 











CONSERVATIVE 
INVESTING 

for 
CONSERVATIVE 
PEOPLE 

of 

MODERATE 
‘MEANS. 

6% Guaranteed 

on the 

Profit Sharing 
ACCUMULATIVE 
CERTIFICATES 

of the 

AMERICAN 

REAL ESTATE 
COMPANY, 
Based on NEW YORK 
REAL ESTATE ONLY. 
Founded 1888. 

Assets, $1,705,964 25. 
Capital and Surplus, 
$661,460.61. 


AMERICAN REAL ESTATE 
ComPANY, 


Dun Bui.pinc, 290 Broapway, N. Y. 





WANTED.—AGENTS WHO CAN GET 
BUSINESS. 









on ae ee ee 


—=— at APR AS me 











August 25, 1898] 


THE SPECTATOR: 


THE SPECTATOR, established in 1868, is a weekly journal devoted 
te promoting the best interests of trustworthy insurance of all kinds. The 
subscription price for the United States, Canada and Mexico is Four 
Dollars per annum, postage prepaid. To all foreign countries in the Postal 
Union Five Dollars per annum. 

THE SPECTATOR has a larger circulation than any other insurance 
journal—and carries no “‘deadhead” subscriptions. 

THE SPECTATOR COMPANY, PustisHErs. 
(Telephone Number, “459 Cortlandt.’’) No. 95 Wiiu1am St., N. Y. 
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A CONTEMPORARY noting the death of I. N, Vaughan of 
kichmond, Va., whose life was insured for $293,000, speaks 
of it as “a heavy blow to life insurance companies,” which 
indicates a very limited knowledge of the aims and objects 
of life insurance companies. What are they here for if not 
to pay losses? Why did they take*the premiums from Mr. 
Vaughan if they did not expect to carry out their end of the 
contract? Why does the law require them to carry a reserve 
for every policy? The insurance’in question was scattered 
among half a dozen or more of the strongest companies in 
the land, and if the amount had been ten times as much it 
would not have been “a heavy blow” to them to have to pay 
it. The companies are merely the mediums employed by 
policyholders for the transaction of their business, and such 
a loss distributed among the thousands of policyholders of 
the companies interested would not be felt by any one of 
them. The companies are in business for the express pur- 
pose of paying losses, and they do so with the utmost prompt- 
ness, but they do not pay losses till they have the money in 
hand to do it with. They could, in fact, run off all their 
liabilities at any time and still have a surplus. The com- 
ment to be made upon so large a payment of life insurance 
should not commiserate the companies interested, but should 
compliment the individual who had foresight and wisdom 
to make such a liberal and incontestable provision for his 
family. va 
v 

Tuer extension of American interests to the territory cap- 
tured from Spain is already taking form, and the insurance 
fraternity is not likely to be backward in securing a footing 
in our new possessions. Since the termination of hostilities 
we have received half a dozen inquiries as to our knowledge 
of the fire insurance situation in Porto Rico from companies 
that are considering the advisability of establishing agencies 
there. We have been unable to obtain definite information 
relative to fire insurance in that island beyond the fact that 
scveral foreign companies were doing business there, and 
as they were not required to make reports, details were un- 
aitainable. This condition prevails throughout the West Indies 
generally. In Cuba, according to The Insurance Year Book, 
there is a local company called “El Iris,” located in Havana. 
In 1896 it had $26,077,158 insurance in force, and had paid 
losses since organization amounting to $1,251,017. The only 
assets given were $114,275 of cash in bank. In addition, there 
were twenty-one English companies doing business in the 
island and ten of other countries, all. having their head- 
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quarters in Havana. These are thecompanies that are do- 


ing business in the neighboring islands. There is not one 
American company named in the list, but now that the United 
States government is dominant in the late Spanish islands, 
and as American enterprise will speedily increase our inter- 
ests therein, it may be taken for granted that in the course 
of another year American fire insurance companies will be 
well represented. 





WHILE the suggestions of President Irving of the Fire 
Association of Philadelphia regarding the reorganization of 
the New York Tariff Association are not likely to be adopted 
immediately, they have at least furnished abundant food for 
discussion among underwriters. The demoralization that 
exists at present in the business isnot so great as it was at 
first anticipated it would be, but it is sufficient to satisfy a 
majority of the underwriters, and they would gladly welcome 
a change that would bring them adequate rates at a reason- 
able cost. There are others, however, who feel that those 
who were responsible for the conditions leading up to the 
dissolution of the old Tariff Association have not been pun- 
ished sufficiently as yet. One manager who holds this view 
said: “When we had the association my company lived 
squarely up to its requirements in every respect, but there 
were some members who deliberately violated their pledges, 
cut rates and paid higher commissions for business than the 
rules permitted. We had thousands of dollars of premiums 
stolen from us by these disreputable and dishonorable prac- 
tices. When patience ceased to be a virtue, we joined heart- 
ily in the movement to dissolve the association, because we 
were not willing to have our hands tied while guerrillas were 
picking our pockets. The situation to-day is bad, but we 
had rather lose $25,000 in premiums in an open market than 
have the same amount stolen from us by competitors who 
violated their pledges and every rule of legitimate business 
competition. I hope to see rates go still lower, commis- 
sions still higher, and the demoralization become more wide- 
spread, so that those cutthroats will get the punishment they 
deserve. We can stand the racket as long as any of them, 
but some of them are already beginning to squeal. When 
my company goes into another association it will be when 
every member puts up a good round sum to be forfeited if 
he is caught cheating or violating the rules in any manner. 
While no principle of honor will hold some managers, it is 
possible that a good strong clutch on their pocketbooks will 
have the desired result.” Since the Tariff Association dis- 
banded revelations have been made showing conclusively 
that certain brokers had a private understanding with some of 
the members by which they received commissions largely in 
excess of the prescribed rate, and that special facilities were 
given them for placing any business they might capture from 
a competitor. The excuse.that “others are doing it” seemed 
to satisfy the conscience of those managers whose pledges 
sat so lightly upon them, and suspicion that such was the 
fact served in place of positive proof. There is so much 
distrust existing at present, and so many underwriters who 
will neither forget nor forgive, that the chances for a new 
Tariff Association are the reverse of promising. Still, there 
is no harm in discussing propositions and suggestions, 








SPECTATOR SURVEYS. 


IN AND ABOUT NEW YORK. 


A fact that has.been noted by local underwriters is that, in policy 
forms covering upon New York city risks which are controlled by 
out-of-town brokers or agents, the eighty per cent clause is almost 
universally retained. It would seem from this that demoralization 
only as to rates, and perhaps commissions, had as yet affected out- 
side brokers, the New Yorkers having immediately rushed to the 
front of the carnage, slaughtering the forms as well as the rates. 


The formation of “treaty” connections abroad for American com- 
panies is a subject which has received, within the past few months, 
considerable attention. It would not be exactly a case of “carrying 
coals to Newcastle,’ but a sort of “reciprocity” business. In these 
peculiar and exciting times it would be strange if something out of 
the usual order did not occur to vary the monotony of bad faith 
among companies and disrupted combinations. 


It is stated upon the authority of two well informed brokers that 
within three weeks there will arrive at this port something like two 
million dollars worth of tobacco. The storage account for that class 
of merchandise will undoubtedly receive prompt and liberal atten- 
tion, owing to the undue aridness of the insurance market. The 
noted tobacco stores in Pearl and Water streets should, therefore, be 
prominent warehouses to watch and figure on. 


As to the general tone of President Irvin’s letter, regarding the pro- 
posed formation of a new association, and the specific recommendation 
therein advanced, many persons prominent in the business have re- 
marked the similitude between that anda certain long letter ad- 
dressed to the Tariff Association just before it broke. In fact, when 
comparing the two letters, quite a number of the suggestions are 
found to be almost identical. This is particularly noted in the ref- 
erences to the adoption of a twenty per cent brokerage and the rec- 
ognition of a broker’s board. 


President Irvin’s letter has gone the rounds of insurance journals 
and the daily press, receiving the favorable or unfavorable comment 
of all parties interested, according te their individual or collective 
ideas of what would be advisable under present conditions and 
prospects. In the midst of the consideration and. discussion of this 
important communication, however, President Lindley Murray, Jr., 
of the Empire City Insurance Company, published another letter of 
the ‘deadly parallel” order, in which, by quoting the comparative re- 
turns of nineteen small local companies alongside of the figures of 
the nineteen large offices mentioned in President Irvin’s note, there 
is at once opened up an entirely new and startling train of thought 
in connection with this tariff association business. The many ap- 
proving remarks heard on all sides regarding the convincing points 
made in Mr. Murray’s letter indicate an amount of strength in the 
ranks of those opposed to the early founding of another association 
hitherto unexpected. Its manly and straightforward sentiments 
certainly warrant such a favorable reception, and the letter has made 
a deep impression. 


The published report of the fire patrol committee, showing the 
amount of premiums received by each company during the past six 
months on property located in New York city, is an interesting 
document. A careful study thereof will furnish much food. for 
thought. and no little amount of information to all those persons 
who have given the subject of local income matters any attention. 
One remarkable feature is that of the companies reporting $50,000 or 
more in the statement, out of a total of 172 in the entire list, only 
sever show an increase over the same period of last year. These 
seven are the Manchester, Union and London and Lancashire of 
England, National-of Hartford, British America and Western of 
Toronto, and New York. Underwriters Agency. The prospects are 
that this number of gains for the second six months of the year will 
be much reduced—perhaps “nit.” 


It is probable that a meeting of underwriters will be held shortly to 
consider Lockwood .& Lowe’s plan for covering graded grain. 


The enormous growth of our export trade has rather reversed the 
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order of things as to the storage business. Appearances indicate 
that before long some provision will have to be made for the tem- 
porary storage of manufactured articles instead of, as heretofore, the 
warehousing of imported goods and materials. 


A broker, who controls a large number of formerly rated risks, 
and who has provided for about all of his clients under the cut 
figures, wants to know what is the use now of starting up a new asso- 
ciation. He remarks plaintively that “there is nothing to rate now— 
perhaps there might be next spring.” 


CHICAGO AND THE WEST. 


The present abnormal conditions in respect of agency representa 
tion in Chicago are beginning to show signs of giving way to the 
p-essure of financial necessity. Jacob M. Loeb, being fairly well 
fixed, has wisely determined to close his agency as a separate estab- 
lishment and save expense by forming a direct connection with 
Goodwin, Hall & Henshaw, of whose companies he has hitherto 
been a prominent representative. The same firm have also secured 
another excellent man in William S. Baker, formerly with Fred S. 
James & Co., and were much in evidence last week through their ac 
ceptance of a district agency of the Manhattan Fire of New York. 


Warren F. Goodwin, of Goodwin, Hall & Henshaw, attended a 
cinematograph exhibition last week, and it has been thought that 
he might possibly have been looking for a view which would illus 
trate P. B. Armstrong’s movements with the Manhattan in regard to 
the Chicago agency. 


H. J. Straight & Co. will retain their agency under the new Cook 
county management. 


A suggestion once made in these columns that the Chicago Un- 
derwriters Association should take up the matter of plate glass 
(breakage) rates, naturally met with a rejoinder from President 
Seward of the Fidelity and Casualty as to the then impracticability 
of such a plan. Since that time Mr. Seward, as well as others, have 
had their experiences enlarged in Chicago, Minneapolis and else- 
where, and several suggestions have been advanced to the effect 
that, as in fire insurance, the local agents, instead of the companies, 
should take hold of the situation. It so happens that the powers of 
the Chicago Underwriters Association admit of dealing with insur- 
ances other than fire, tornado risks having already been legislated 
upon, and as every fire agent is practically a plate glass agent, the 
possibility of a compact of some sort, fostered by local influences, is 
likely to be welcomed. 


Should such an arrangement come to pass it is quite likely that 
the few plate glass managers in Chicago not now also engaged in 
fire insurance would gladly agree to abide by the rates fixed by so 
strong and efficient an ally as the Chicago Underwriters Associa- 
tion. If successful after a fair trial, the plan would undoubtedly be 
copied by local boards in othtr cities, and would no doubt be espe- 
cially gratifying to such companies as are not at present engaged in 
any other business than that of plate glass. 


The executive committee of the Chicago Underwriters Associa- 
tion has approved Charles D. Cox’s devices for automatic sprinklers. 
Along mechanical lines Mr. Cox is all right, even though not so suc 
cessful in his recent insurance ventures. The committee also in- 
creased the allowance for telephone watch service from five to ten 
cents, and fixed the abatement for mercurial alarms at ten cents, 
though limiting the combined reduction to fifteen cents where bot! 
systems are used in one risk. 


Frank D. Rogers, formerly of the Merchants of Mewark, and 
more recently insurance manager for the Swifts at the Stock Yards, 
has re-entered the insurance business as a general broker. Frank has 
always been a welcome figure on the street, and knows how to b« 
“onto his job” every time. 


Some surprise was expressed last week when Charles E. Rollo & 
Co., John J. Grey and S. Mayer failed to renew their licenses as iti- 
surance brokers. It # not yet known whether these were cases 0! 
temporary neglect or whether the gentlemen named are about to 
form new and less expensive connections. 
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BOSTON AND VICINITY. 

A good deal was said a few years ago, during the epidemic of 
mercantile mutual fire insurance companies, about their wild-cat 
niethods of conducting business. The mercantile mutual has disap- 
peared, but to-day there are those with sufficient audacity to assert 
that there are a good many stock companies that are doing as great 
a wild-cat business as any of the mercantile mutuals ever did. And 
this is partially, perhaps largely, if not wholly, correct. There aré in 
Boston to-day occupying minor positions in insurance offices men 
who were a few years ago managing mercantile mutuals, 
and who are now carrying around black eyes (morally 
speaking) becasse of the unsavory reputations which some 
of the mutuals lef: behind them, but some of these. men, 
nevertheless, conducted their. mutuals honorably, and _ pulled 
out poorer than when they went in. There were a few men 
engaged in running mutual fire companies of the mushroom order 
who were better fitted to run a faro bank, but those men are the ex- 
ception, and it seems unjust that some honest, conscientious under- 
writers should to-day be alluded to as having been connected with 
such and such mutuals, when, while they are to be blamed for ever 
engaging in such business, they were not at fault half so much as the 
system and the law which permitted the organization of the mush- 
room mutuals of a few years ago. 


There is much regret expressed at the death of Eben E. Smith of 
Hartford, Conn., treasurer of the National Insurance Association. 


C. G. Wilson, with R. A. Boit, has taken the pleasantest time of 
the year to go to Maine, and THE SpPEcraTor hopes he will enjoy a 
pleasant vacation. 


The plate glass insurance men in Boston are still standing to- 
gether, determined to resist a rate war in this field. It is hoped 
that they will succeed, but the task is a monumental one, and outside 
interference may break the compact. 

The question has recently arisen as to whether a rider covering 
loss by explosion can be attached to the Massachusetts standard 
policy. The Attorney-General has rendered an opinion after care- 
ful investigation, and says that the present rider, which states: 
“Covering loss or damage by explosion to the property hereby in- 
sured, whether fire ensues or not,” cannot be properly attached to the 
Massachusetts standard policy. This opinion would seem to indi- 
cate that a fire insurance policy must guarantee indemnity against 
loss by fire only. 

Life and Casualty Notes. 

It might as well be stated now as later that the anti-rebate com- 
pact existing among the life insurance companies does not prevent 
rebating, and it is effective only when one company or its employees 
is smart enough to catch a competitor or its employees in the act of 
rebating, and can step forward with the documents to prove it. In 
Boston rebating is about as much a matter of daily occurrence as 
ever. Only this week a life agent stated to the writer that he had a 
man prepared to take out a policy of $10,000. The details were all 
arranged and the time was set, but when the agent next met the man 
he was coolly informed that the prospective customer “had been in- 
fluenced” to insure through another man and in another company. 
Of course the disappointed agent feels as sure as a man can possibly 
be of anything in this world what “influenced” the prospective cus- 
tomer. He knows, in fact, that he is correct in his supposition, but, 
unfortunately for him, in this instance, he does not possess sufficient 
proof to “make it hot” for the other fellow. 


NOTES FRO? PHILADELPHIA. 


The American of Baltimore has planted an agency in this city, 
going with William Brockie. In addition, Mr. Brockie represents 
about six other companies, inciuding the Hartford and the North 
British and Mercantile. : 

Henry W. Brown & Co. have been appointed agents of the Ger- 
man of Freeport, another newcomer. Quite a number of applications 
were made for the agency, but General Manager Cornell, after 
making a visit to Philadelphia, decided on the above named firm. 


Horace Walton has resigned the agency of the Jefferson. This 
action makes the Jefferson an out and out non-boarder. It is under- 
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stood that the officials of the company are divided as to which is the 
proper course to pursue. 


President R. Dale Benson of the Pennsylvania Fire, accompanied 
by his son, is at Lake Haymock, in the woods of Maine. 


Adjuster Thos. T. Nelson of this city has been busily engaged on 
the loss of the Baltimore Traction Company, which was settled for 
abeut twenty per cent. The schedule was placed by Broker Rich- 
ardson of Baltimore, and amounted in round figures to nearly $1,000,- 
00. It was carried by the Fire Association and reinsured in va- 
rivlis Companies. 


It is evident that an individual of very little business qualifications 
aud characier is either unable to secure business on even terms or 
else is intensely jealous of the well earned reputation and business 
of the Travelers of Hartford in this city. The insurance fraternity 
last week received an anonymous postal card, on which was printed 
the following: 

Beware! If you hold an accident policy in the Travelers of Hart- 
ford look out when your next premium comes due. Heretofore they 
gave you a renewal receipt, but now they will insist on giving you a 
new policy. Their object is to call in the old contracts, which were 
bad enough, and give you one much worse. Don’t be fooled. Com- 
pare carefully the two contracts before paying your premium. 

It is only to be hoped that the company will use every effort in its 
power to ferret out the author of the false and scurrilous notice. 

I. Layton Register, manager for Philadelphia for the Equitable 
Life, was elected chairman of the executive committee of the National 
Association of Life Underwriters at the meeting held in Minneapolis. 

















Gain and Loss Exhibit. 


The tables given in this issue show the gain and loss exhibit for 1897 
of thirty-eight ordinary and four industrial life insurance companies, 
and has been compiled from the insurance reports of Connecticut, 
Illinois, Missouri, Wisconsin and Tennessee. However much 
opinions may vary as to the advisability of the gain and loss exhibit, 
there can be no question but that the best interests of life insurance 
must profit by such a showing annually, provided the balances are 
not unduly forced. The figures and ratios deducted therefrom bear 
out in many points claims repeatedly advanced as to the absorption of 
the entire loading by expenses, the decline in interest earnings, and, 
in the case of individual companies, the favorable or unfavorable 
death rate. As the companies become more used to the exhibit and 
so arrange their bookkeeping methods as to make its preparation a 
comparatively easy matter the necessity for forcing a balance in any 
particular item will disappear and the exhibit will show pretty closely 
the exact status of the company in respect to its gains or losses. 

The table herewith has been compiled with a view to bringing to- 
gether the items on each side of the account, thus showing at a glance 
the sources of the profits or losses made, in addition to which there 
are added some self-explanatory percentages. A supplemental table 
shows the percentages for three years, thus affording opportunity for 
comparison. In the main table the item “cost of conducting the busi- 
ness in year” does not include the investment expenses, which have 
this year been deducted from the interest and profits earned. As 
these investment expenses were not separated in 1895 and 1896, we 
show in the second table two columns for the year 1897 under “per- 
centage of cost to loading” and “percentage of interest requirements 
to earnings,” one including the investment expenses, the other with 
the sums deducted. a 

Taking the aggregates of the exhibit it appears that the thirty- 
eight ordinary companies consumed nearly 105 per cent of the load- 
ing in expenses of all kinds last year, which is Jess than in either of 
the two preceding years. By charging the investment expenses to 
the interest account there is shown a saving in the loading of nearly 
five per cent. The ratio of interest and profit earnings shows an in- 
crease in each of the three years, although the heavy increase in 1897 
is largely due to the improved values of stocks and bonds in that 
year. The death rate in 1897 was below that of 1896, and equal to 
that of 1895, and is well below eighty per cent of the expected. The 
percentage of reserves returned on surrendered policies was slightly less 
last year than in 1896, but shows a marked advance over 1895. The 
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NAME OF COMPANY.........-- --..-+----- dg gion a a SHIRE aueee TicuT.| TicuT | NANT | ANE. | aBLE | MANIA 
E - . LIFE, GENER’L.| MUTUAL.| MUTUAL. YORK OF IA, LIFE. 











Surplus Beginning of Year................----:--- 
Loading Earned on Premiums and ‘Annuities. eat 
Cost of Conducting the Busine$s in Year--..._-..-- 
Excess (+) or Deficiency(—) of Loading over Cost- 

Percentage of Cost to Loading -.......--......- 
Net Int., Rents, Prof.,etc., Earned (less Inv.Ex.). 
Interest ‘Required to Maintain Reserve 
Excess of Interest Earnings over Requirements. . 

Percentage of Int. Requirements to Earn’gs. 


Expected Cost of Insurance ...-:..........--.---- 

GTR CROPCIRTT TOONS ook crecccer cts voecctemenses 
RES TORO NIE a ewe ii ccpneswassncunes 
Percentage of Actual to Expected Cost: <2... 


Reserves Released by Surrender and Lapse-.... 
Surrender and Lapse Values Allowed 

Savings by Surrender Values..............-.. 
Perc’ge of Reserves Returned on Surrenders. 


From Other Items.-............. se Sp cuwceemekocwe Bi 
AR NB oi icin EicweSes ween ceeeeae 
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$104,228 | $750,850 
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$2,076,620 
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IE RIN ss Si cc ck oc twe scat cecespunaehakbosce 647 78,878 | 1,665,622 f 6,983,687 39,001 577 802,284 i 
ORM OREUE  SRviecenceencceriancens <b ecpuiess bod 888,889 268,476 58,150] 1,886,229] 1,686,341 395,572 | 5,429,687 185,481 29032'496 248,353 | 2,635,350 
AE ee eee 1,278,496 54 20 829,39: 737,482 52,879 | 1 000 5,7 9,969,081 53,931 22 
wesw 19.09 : ; 85 23.76 16.7 s 
Dividends to Policyholders.............--. ished CRE 8 pices 60 215,389} 66,022) 1,345,902] ........ 2,343,896 29,966 ; 
Dividends to Stockholders ...............-----.... 175,000] ~.2.-...5 6,000 1,785 25,000 TRY “ccc cecee. Sas ee 7,000 7,000 24,000 
Series BE TON OF WORE cas conn cde encasssnnsceve 6,844,469 284,595 118,895 779, 1,564,082 511,662 | 7,356,317 85,007 | 49,577,533 338,875 | 2,571,590 
ncrease (+-) or Decrease (—) in Surplus..---. + 148,233] — 54, + 14,667] + 28,679| + 497,093 | — 25,143 | + 208,098 + 5,751 |-+7,618,165 | + 16,965 | + 494,976 
MAN- MASSA- ’ MUTUAL | MUTUAL |NATION’ NEW 
HOME IOWA KANSAS MICHIG’N| MUTUAL a be : 
NAM OF “COMPANY «2252225. .s0to cence ke HATTAN |CHUSETTS “ OF KEN-| OF NEW | OF VER-;| ENG- 
LIFE. | LIFE. | MUTUAL.) “Lire. | MUTUAL. MUTUAL.| BENEFIT. tucky. | YORK. | MONT LAND. 
Surplus Beginning of Vear......-...-..<<cs! .2200. $1,085,745 | $112,582 | $145,749 | $959,433 | $1,359,998 | $380,978 | $4,307,020 | $253,886 | $29,431,394 | $1,658,536) $2,111,595 
Loading Earned on Premiums and ees aay 360,944 100,411 72,214 455, 922,625 222 823 | 1,889,268 100,350 | 9,451,512 575, 747,506 
Cost of Conducting the Business in Year........- 457,198 179, 454 y 811,793 273,362 | 1 423,974 106,577 222,696 672,748 827,625 
Excess (+) or Deficiency (—) of Load’g over Cost.| — 96,254! — 79,189} —12,240| — 79,418 110, — 50,539 | + 465,294 — 6, -+- 228,816] — 96,76 — 80,119 
Percentage of Cost to Loading................ 126.67 178.81 116.95 117.48 87.99 122.68 75.387 106.21 97.58 116.79 110.72 
Net Int, Rents, Profits, etc., Earned (less Inv. Ex.) 447,155 20,640 25,754 730,924 928,600 236 58,306 115,649 | 11,635,952 495,485} 1,374,631 
Interest Required to Maintain Reserve. WS 350,028 10,417 8,927 554,221 720,053 210,752 | 2,274,602 102,811 | 8,228,163 485,249 978,262 
Excess of Interest Earnings over Requirements. 97,1382 10,228 16,827 176,703 208,547 26,098 783,704 12,88 3,407,789 10, 396,369 
Percentage of Int. Requirements to Earn’gs.| 127.71 198.11 47 1.88 129.03 112.38 134.45 112.49 141.42 102,11 140,52 
Expected Cost of Insurance .....................- 513,318 89,977 146,827 699,888 | 1,168,000 297.056 | 3,540,000 112,850 | 11,427,074 814,561} 1,204,045 
Actual Mortuary Cost..........-..-...-------0.---- 418,016 SLT 119,367} 651,633} 681,962} 285,515 | 2,802,219 100,973 | 8,748,789 521,704} 935,828 
WNT SURGE: foots occ enehoctucsuges 95 297 88.227 960 47,755 486,038 61,541 737,781 11,877 | 2,678,285 292,857 268,217 
Percentage of Actual to Expected Cost ..-... 81.44 57.52 81.57 93.17 58.39 9.29 79.15 89.48 76.56 64.05 W702 
Reserves Released by Surrender and Lapse....- 308,570 42,846 8, 469,439 631,468 306,292 | 1,845,329 184,121 | 9,369,521 680,052 916,401 
Surrender and Lapse Values Allowed...........- 161,701 21,014 7,674 402,376 489,812 239,624 | 1,681,638 148, 815 7,402,210 612,954 897,121 
Savings by Surrender Values....-...- 146,869 832 67,063 141 ,656 66,668 163,691 35, 1,967,311 67,098 19,280 
Perc’ge of Reserves Returned on Surrenders. 52.40 49.07 90.23 85.80 56 78.23 91.14 80.82 79. 90.15 97.90 
Pi aoe ERONIO 5c obs boo - eck se basene BN apembenell pacer eees: I) deepGactull cucueomeul coceuean el Giceceeentl: “ectemece ll “eaeccesen saaeoeeeey © Tete. cee cea 
OO RUN ying 55. pos cwabnsnbostcesenceiecud eh bakesces: | sdeeeese A> cheeses Mi eceseo a Ae eee IPR Gee Ne eee eee all emeeuoel,  baee Jeealh |, eseee ena 
RR MIRIER 5. pons Obl nneca ste aseee emevmnee 252,797 | 2,355,296 | 8,650,693) 1,063,021 | 10,332,903 512,970 | 41,884,059 | 2,566,077) 5,242,588 
POS Sh ie ae eee a ey ae 220,422 | 2.143188 | 2,703,620] 959, 8,182'433 |  459'176 | 33,601,858 | 21292.650| 4,638,836 
i ee ee ee eee ccemic mee 82,375 212,108 947 073 103 7 2,150,470 53,794 8, 282/201 273,427 603,747 
Ratio to Surplus at ‘Beginning OF Veer....6cc. 22 22.11 i 27.24 49.93 21.18 28.14 17. 28.60 
Dividends to Policyholders....... ...........-...- 42,043 80,353 523,412 48,755 | 1,672,553 50,581 | 2,507,521 113,626 574,821 
DIVIDERS UO MLOCKROIGENS . 2. 5.2-..2c-c-seccecst], BORDON) nceesccc, 1 enceecce IGO00)| daccoase OO), saccals.'|) Saceseeol| scssebes™|* “vauseess Lee 
Surplus at Wad'or Weer... occ ose soe ee ctentece 136,081 | 1,125.188| 1,783,659 410,990 | 4,783,986 257,098 | 35,206,074 | 1,818,336) 2,140,521 
ncrease (+) or Decrease (—) in Surplus__..-- — 91668 | -+'165,755 | +'423,661 | ++ 30,012 | +°476,916 | + 3,212 |-4-5,774,680 159,800} + 28,926 
NEW NORTH- . . PROVI- PROVI- . een ; aa 
NAME OF COMPANV..........-.--------:- YorRK |WESTERN|.,PENN J-PHENIX | “Dent pent | ROYAL |SECURITY| STATE | TRAv- | UNION 
LIFE MUTUAL. MUTUAL #} MUTUAL. L. AND T.|SAVINGS. UNION, | T. AND L.| MUTUAL.} ELERS. {CENTRAI. 
Surplus Beginning of Year............ $19,511,008 | $3,591,127 | $568,602 | $3,823,383 | $600,813 $6,792 ~ $295,208 $1,333,502 | $1,517.414 | $2,063,589 
Loading Earned on Premiums and Annuitie: 3,274,196 | 1,897,494 324,414 865,53. x 43,653 163.33 562,971 332,647 789,177 
Cost of Conducting the Business in Year -..-.- 681,893 | 1,164,938 533,800 741,049 878,415 83,735 220-404 542,328 532,548 978,57 
Excess (+) or Deficiency(—) of Loading over Cost. + 520,835 | + 592,803 | + 232,556 | — 209, + 124,482 | — 200,580 | — 40,082} — 57,155) + 20,643 | — 199,901 | — 189,399 
Percentage of Cost to Loading -.............-- 93.83 81.91 83.36 164,54 85.62 129 60 191.83 134.99 .34 160.10 124.00 
Net Int.,Rents,Profits,etc., Earned (less Inv. Ex.).| 8,890,183 | 4,847,583 | 1,284,553 536,884 | 1,702,506 148,790 17,192 11,728 519,183 776,802 956,796 
Interest Required to Maintain Reserve........... 6,642,040 | 3,049,270} 1,168,274 414,796 | 1,157,000 63, 6,360 4,867 515,991 683,286 596,438 
Excess of Interest Earnings over Requirements.} 1,748,093} 1,798,313 116,279 122, 545,506 3 10,882 6,856 3,192 93,516 360,358 
Percentage of Int. Requirements to Earnings. 126.32 158.98 109.95 129.43 147.15 232.52 270.28 240.87 100,62 113.69 160.42 
Rapected Cost of Instirance....<.....6.at5-5. .ds0e- 551,862 | 1,144,787 1,386,610 36,757 115,829 728,773 899,25 818,265 
Actual Mortuary Cost...... 328,105 618,587 | 1,262,818 21,730 109,679 395,329 540,230 621 807 
Mortuary Savings ...-.- 223,757 526,150 123,792 15,027 150 333; 444 359,024 196,558 
Percentage of Actual to Expected Cost 59.46 54.04 91.07 59.05 94.69 54,25 60.0! 75.98 
Reserves Released by Surrender and Lapse. 406,184 : 604,708 740 17,334 4,545 344,567 658,888 | 495,828 
Surrender and Lapse Values Allowed ..-..._- 1 299,223 491,533 25 357 10,296 1,185 307,905 540,836 397,007 
Savings by Surrender Values. -........- 437,738 106,961 113,175 13,383 7,038 3,360 36,662 112,552 98.816 
Perc’ge of Reserves Returned on Surrenders. 77.18 73.66 81.28 65.46 9.40 26.07 36 82.77 80.08 
ye 8 Ore ee ee eee ne man ae A a |e | ean eee ae 8 WMO <cceccacs | wccacace PS sebSedacc lth casto--- 
To Other Items MORENO sd oes I’ tc! POMOS cccoscs, Ph cateteee Nl eeederss |) Ssdanece dl seetnces |) -cesewsca ll  sasse-2- 
igbiad CIN ooo oo ce cen bu ocnespa “ate 36,028,718 5,225,110 | 1,819,844 | 4,817,482] 2,251,975 164,986 295,436 | 2,155,494 | 2,662,091 | 3,060,161 
Total Debits .. 43,283,799 4,194,847 | 1,582,177 | 3,008,169 | 2,280,580) 122,121 336,225 | 1,761,553 | 2,296,900 | 2,593,828 
Net Gain 7,255,081 1,030,7 237.16 1,309,313 21,395 42,815 | — 40,789 393,941 365,191 "466,333 
Ratio to Surplus at Beginning of Year........] ......-.- 28.68 41.71 34.24 3.56 630.38 Loss. 29.54 24,07 22.60 
Dividends to Policyholders ...... ...--.....--.---- 9,491,474 818,640 | 181,430 764,818 | 226,819 | 403,802 | ......-- 172,508 
Dividends to Stockholders ‘ Less RGAE cskber ee) acon cn |) Seeeeeee eee | Che rcee sh! seein “een ees 50,000 10,000 
Surplus Mt Mund of Year —._-.o--..c5-.c.postescoos 16,935,443 | 22,490,443 | 3,806,250}  624,329| 4,367,877]  391,9C0 44,943 | 254,415] 1,828,641 | 1,822,605| 2,347,419 
ncrease (+) or Decrease (—) in Surplus -..... —9,746, +2,979,435 | + 212,123 | + 55,7 + "544 494 | — 208,913 | + 38,151} — 40,788 — 9,861 | + 805,191 | + "283,830 
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| INDUSTRIAL COMPANIES. 
nimiaee sik mcamaa Uston UNION Usirep VER" | WasH babe 
aweqdtbhcouendctacceseus IFE. UTUAL, TATES. | INGTON. . p 

: LIFE. Co’s OHN | MerRo- | Paciric |PRUDEN- | 7 OTAES 

cock. |POLITAN. MUTUAL.| TIAL. Co’s. 

| ° 

Surplus Beginning of Year... ....-.-.. --2:0c::----- $122,779 | $507,848 | $604,198 | $101,687 | $564,468 |164,683,731 | $654,757 | $5,052,300 | $238,427 084,117 | $9,979,601 
Loading Earned on Premiums and Annuities_-.... 40 37 290'899 286,126 26,174 | 456,284 | 46,035,645 | 2,522,226 | 11,146,149 127,169 vere nos 21,172,097 
Cost of Conducting the Business in Year........... 47,850 465,066 372,337 79,091 | 581,378 | 43,767,769 | . 2,309,492 | 8,741,919 179,009 | 6,270,792 | 17,501,212 
Excess (+) or Deficiency(—)of Loading over Cost} — 7,480 | — 174,167| — 86,211} — 52,917 | — 125,004 |+2,267,876 | + 212,734 |4+2.404,280| — 51, +-1,105,761 |-+ 3670,885 

Percentage of Cost to Loading..-............2.-- 118.58 159.87 180.13 22 | 127.41 95.07 91.57 78.43 140.76 85.01 82 66 
Net Int., Rents, Profits, etc., Earned (less Inv. Ex.) 11,434 324,577 380,365 27,024 557,871 | 58,050,320 340,034 880,548 126,948 | 1,096,282 | 2,443,812 
Interest Required to Maintain Reserve.......... 4,208 255,772 275,563 17,016 | 542,662 | 42,006,207 343,304 | 1,089,312 110,674 804,842 | 2,348,132 
Excess of Interest Earnings over Requirements 7,226 68, 104,802 10,008 | 15,209 | 16,044,113 — 3,270 | — 208,764 16,274 291,440 95,680 

Percentage of Int. Requirements to Earnings.. 271.49 126.90 138.03 158.75 | 102,80 138.19 99.05 80.83 114.70 136.21 104. 

Expected Coat of Insurances ...icisccs ccnonesecccccks 34,219 440,899 426,880 43,356 576,785 | 59,915,385 | 1,665,403 5,115,176 171,737 | 2,968,762 | 9,921,078 
Actual Mortuary Cost 33.212} 356,521| 341,944 "586 | 480,962 | 46,074,712 | 1,541,185 | - 6,520,589 | — 150,954 | 3,898,430-| 12,106,108 
Mortuary Savings 1,007 84,378 84,936 770 95,828 | $13,840, 124,268 |—1,405.413 20,783 | — 924,668 — $185,030 

Percentage of Actual to Expected Cost......... 97.05 80.86 80.10 98,22 83,39 76. 92.54 127.47 87.90 131,15 122.02 
Reserves Released by Surrender and Lapse. ...... 10,344 361.7 307,972 83,043 | 446,085 | 38,581,052 372,466 | 1,431,427 170,305 | 1,669,012 | 3,643,210 
Surrender and Lapse Values Allowed.............. 3,764 292,544 200, 84,495 307,497 | 29,952.676 213,510 627 ,266 105,629 544.068 | 1,490,473 
Savings by Surrender Values ...._-.----2..22-- 6, 69,229 107,752 48,548 |. 188,588] 8,628,376 158, 804,161 64,676 | 1,124.944| 2,152,737 

Perc’ge of Reserves Returned on Surrenders... 36.40 86.86 65. 41.54 68.93 77. 57.32 43.84 62.03 32.60 40.91 
Bg 1 ds. See ONL ONT TIN MOR SOILS RRO AMY ERROR Reet Gee tke Te | Als eee Ime Ae eel Mee eye S| ea) RAEI eee 2100,000} -...--.. 100,000 
"Fo! CA EOE 6 on a hak ese ae Se eye) ua eth, ee Ee Eee | ssee-=-- 16,202,1 d@ 404,621 J46,5308 | -....-.... 451,129 
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a Released by change to three per cent basis. 
company assumed. 


6 Surplus reserve fund making reserve equivalent to three per cent. 


e Increase of capital. _/ Repaid stockholders $46,500 advanced in 1896. 


Ratios oF GAIN AND Loss EXHIBIT FOR THREE YRARS. 


¢ Increase of special seserve. 


A Guarantee fund. 


d@ Liability of reinsured 
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* Including investment expenses. 





+ Investment expenses deducted. 





¢ Ratios are gross ; investment expenses not deducted. 
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columns showing the ratio of profits to surplus at the beginning of 
the year are interesting as indicative of the dividend earning capacity 
of the companies. ‘The four industrial companies show an improve- 
ment in expenses and death rate for each of the three years, and are 
also showing the effect of non-forfeiture as applied to industrial poli- 
cies by the heavy increase in the percentage of reserves returned on 


surrenders. 











COMMUNICATION. 





Plate Glass Rates and Small Companies. 
[To THE EDITOR OF THE SPECTATOR. ] 


OFFICE OF THE CENTRAL ACCIDENT INSURANCE COMPANY, 
PITTSBURG, Pa., Aug. 20, 1898. 


Returning to the home office after an absence of three weeks, in looking 
over the August number of THE SPECTATOR I find in your issue of August 
4 comment on the dissolution of the ‘‘Plate Glass Combine.’’ We note 
you say at the bottom of the editorial that the younger companies may 
possibly demoralize rates. The writer, speaking for his company, can 
assure you that in this conclusion you are wrong. This company is in 
business on business principles, and will demand and receive a fair rate 
for its policies of all kinds or not sell them. 

The present demoralization, at least the extreme demoralization, rests 
entirely with the old companies of the ‘‘combine,’’ who, in fighting among 
themselves, have put rates in some sections down to very low figures. A 
close contact with the business in various sections would make one almost 
wonder that these companies do not put their policies on the bargain 
counter or have a stand on market day and sell them at any figures. The 
rates with many of these companies seem to be anywhere from $1 up; 
whatever the traffic will bear. The ‘‘Central’’ can be depended upon; it 
is not a demoralizing company. A rate with a chance to make some 
profit is always demanded, or the other fellows may have the risk. Sin- 
cerely yours, CENTRAL ACCIDENT INSURANCE COMPANY, 

RALPH BUTLER, Secretary. 








INDUSTRIAL INSURANCE. 


{Our readers will oblige by sending us suggestions, items of news, etc., such 
as appointments of superintendents and assistant superintendents, or anything 
of interest in connection with industrial insurance.] 


—The Preferred Accident Association of Detroit has withdrawn from 
Illinois. 

—President W. H. Graham of the Céntral Accident of Pittsburg has been 
made the Republican nominee for Congress in his district. 

—Recent ccuncils have been established in Pennsylvania by the Frater- 
nities Accident Order of Philadelphia at Kane, Warren, Bradford, Titus- 
ville, Oil City, Franklin, Meadville, New Castle, Beaver Falls and Butler. 


—The New England Mutual Accident of Boston will be examined by the 
Massachusetts department, the examination commencing early in Sep- 
tember, and will be under the charge of Special Examiner William H. 
Brown. 

—The Continental Assurance Company of Detroit has established a 
Southern department at Louisville, Ky., under the charge of Superin- 
tendent of Agencies J. K. Deming, who has resigned to accept the new 
position. ‘ 

—H. C. Hedden, superintendent of agencies of the New Jersey Plate 
Glass Insurance Company, has been appointed superintendent of the plate 
departments of the Frankfort Marine, Accident and Plate Glass of Frank- 
fort, and the newly organized Frankfort American Insurance Company of 
New York. 

—Suit has been brought by Hall county, Neb., against the Fidelity and 
Deposit Company of Baltimore to collect $21,985.61, the amount due on 
_ the bond of William Thomssen, a former treasurer of the county. This 
company seems to be especially unfortunate in regard to its public offi- 
cial bonds, having recently paid a claim of $100,000 on the bond of the de- 
faulting city treasurer of San Francisco. 





—The Union Casualty and Surety Company of St. Louis has been 
notified by Commissioner McNall that it will have to amend its contracts 
in order to retain its Kansas license. The employers’ liability contract 
is the one referred to, which provides that the company cannot settle any 
claim except with the consent of the employer, and also that the employer 
cannot make settlement without the consent of the company. 


—Captain A. W. Masters, general manager of the London Guarantee 
and Accident Company, with headquarters at Chicago, has issued an 
artistic circular regarding his company that gives expression to the 
friendly sentiments now existing between Great Britain and the United 
States. An illuminated cover represents the Goddess of Liberty and 
Britannia, with the national emblems, clasping hands under the motto, 


SHE SPBCTAIOR 











[Thursday 


“One aim, one goal.’’ The flags of the two nations support a globe, indi- 
cating, we presume, that England and the United States, in glorious 
accord, are equal to civilizing and commanding the entire world, while 
the London Guarantee and Accident Company is prepared to do all the 
casualty business in whatever territory they now control or may acquire 
in the future. 


_ The Bicycle Casualty Company has been incorporated in New York 
city with a capital of $50,000 to insure persons against accident while 
riding bicycles, and at the same time insuring the bicycles against damage 
resulting from collisions. The officers are: Walter B. Tuttle, president; 
Jacob W. Dunnell, vice-president; Charles B. Poor, secretary and treas- 
urer, and Harry A. Tuttle, assistant secretary. The accident feature is 
supplied by the United States Casualty Company of New York. 


—The common opinion that a person needs insurance against accidents 
when traveling, but is safe when at home, has been proved to be a fallacy 
many times over. During the past year alone twenty-seven persons 
claimed indemnity from one company for injuries received in stumbling 
over furniture in their bedrooms at night, while twenty-eight persons 


- applied for payments from the same company on account of accidents 


caused by slipping on a wet bathroom floor. And three persons were 
smothered to death by the closing up of folding beds. 


—Suit has been brought by Abel H. Tilton of Providence against the 
United States Casualty Company to recover $10,000 on an accident policy 
issued to his son, Elmer H. Tilton. Although no policy had been received, 
the Providence agent of the company gave the insured four binders calling 
‘for a policy, which held good for ten days each, the last expiring on March 
14. On March 2, while the third binder was still in force, young Tilton 


received an injury to his knee which caused his death, and it is claimed by © 


the plaintiff that no notice that his application had not been accepted 
had been received up to that time. The company, however, claims that 
a notice was mailed on March 2 stating that no policy would be issued, 
but the post office record shows that the letter was not registered until 
March 3 and reached Providence March 4, two days after Tilton had been 
injured. 








asm 


NEWS OF THE WEEK. 


National Association of Life Underwriters Convention. 
[SPECIALLY REPORTED FOR THE SPECTATOR.] 

THE Ninth Annual Convention of the National Association of Life Un- 
derwriters, which convened in the city of Minneapolis on the morning of 
August 17 and ended on the evening of August 19, was a remarkable 
meeting in many respects. While the attendance was not so large as at 
some former meetings, when it is considered that the rendezvous was a 
city of the extreme Northwest, remote from the business centres of the 
United States, and only to be reached at a considerable outlay of time 
and money, it is a strong indication of the general interest felt in the 
organization that some 150 of our most prominent life underwriters should 
have made it a point to be present. 

Perhaps the most remarkable feature of this convention, as compared 
with those which have gone before, was the absolute absence of politics 
and wire pulling for the official honors of the association, which have oft- 
times been very much in evidence. When the delegates gathered and 
greeted each other there was natural gossip as to who should succeed 
President Bowles, but no one seemed to have any special candidate or 
any special interest to serve. It is true that the Chicago Association 
had informally indorsed the name of James L. Johnson, general agent of 
the Massachusetts Mutual Life Insurance Company at Springfield, but Mr. 
Johnson did not come to the meeting, and the many prominent repre- 
sentatives of his company who were there made no effort to push his 
claims. A little later it was rumored that the New York delegation would 
present Richard E. Cochran of the United States Life, but if this gentle- 
man did any electioneering his methods were of such a delightfully quiet 
nature that they were not discovered by the crowd. It is true he had 
many strong friends, such as Philip H. Farley of the Mutual Life; Colone! 
Ransom and many others who were unreserved in their expressions as 
to his fitness for the position; but even these were of a gossipy nature 
and did not create any political atmosphere. The name of Henry C. Ayers 
of Pittsburg was also prominently mentioned, but unfortunately Mr. Ayers 
was prevented from attending by sickness in his family, and there was 
no definite campaign inaugurated by his friends. The election of Mr. 
Cochran, therefore, can be said to have been spontaneous. The delegates 
met him, liked him and elected him, and that tells the whole story. 

This state of things is not believed to have been due to any lack of 
interest in the official affairs of the association, nor any dearth of prom- 
inent candidates with an ambition to preside over such an important 
body; but there had been such protests against making a political machine 
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of the association that everyone seemed to feel that anything of the kind 
would not be either dignified or popular. 
Too much cannot be said of the splendid, royal manner in which the 
Minneapolis Association redeemed the pledges so eloquently made by 
L. D. Wilkes at Milwaukee last year, and while every member of the 
various committees is entitled to special commendation, the crowning credit 
of the whole successful management seems fittingly due to Isaac Kaufman, 
the Minneapolis manager of the Northwestern Mutual Life Insurance 
Company. They not only furnished the ‘‘brilliant green grass, cloud- 
kissed trees and laughing waters,’’ but they had arranged all with such 
care and skill that every spare moment of the delegates’ time was pleas- 
antly employed, and yet there was not one hitch or delay, and the enter- 
tainment was of such a diversified nature that one constantly enjoyed it 
without fatigue. To quote his own words, the estimates of Mr. Wilkes 
of St. Paul whether ‘‘tontine, canteen or accumulations,’’ were far ex- 
ceeded by actual results in both of these beautiful Twin Cities. 
Among the delegates were many old faces which have scarcely missed 
a meeting since the association first came into existence, among which 
were ‘Father’ Ransom, F. E. Keep and David N. Holway of Boston; W. 
M. Scott and E. H. Plummer of Philadelphia; Dr. S. L. Fuller and George 
L. Wrenn of Chicago; Eli D. Weeks of Connecticut; George P. Dewey of 
Maine; John F. Makley of New York, and many others. There were, too, 
many new faces, who easily dropped into their places and were soon a 
component part of this interesting organization. The insurance press 
was ably represented, as usual, by many prominent journalists, and the 
Minneapolis papers were also very active, one in particular, The Journal, 
showing especial enterprise by getting out a supplement containing the 
complete proceedings and pictures of the more prominent participants. 
What was accomplished? Oh, well, what can be accomplished by these 
meetings when measured by a strict business rule? The constitution of 
the organization forbids discussion of plans and methods as between 
companies, so all that is left is to deal in glittering generalities and to 
! endeavor to bring about reforms in the practice of life insurance work in 
the field. If one would criticise the-lack of real, pointed discussions 
germain to the business proper, let him remember that the organization 
is made up of field men who are not authorized to speak for their com- 
panies, and can only hope to accomplish results in a general, suggestive 
capacity. That old india rubber man, ‘“‘R. E. Bate,’’ who is usually so 
mercilessly kicked and pummeled at these meetings, but who turns up 
smiling at his old stand in the field by the time the delegates reach home, 
did not receive quite as much attention as usual, though it is believed 
he was given a real body blow by the resolution of W. M. Scott of Phila- 
delphia; authorizing the local associations to bring rebate cases to the 
attention of the referee, it having been: proven in the past that companies 
are slow to take up and act on these matters of their own volition. The 
resolution reads as follows: 


Resolved, That in order to more fully accomplish the purpose of the 
' compact, and to this end secure the heartiest co-operation of the agents, it 
is urged that the referee shall so far modify the rule as to make it com- 
petent also for the officers of the local life underwriters’ associations 
1 to prefer complaints to the referee, it being understood that such com- 
plaints shall be made in the name of the particular association after care- 
ful investigation, and to be accompanied by proper proofs, and that com- 
plaints shall not be made against agents of companies which are not 
parties to the compact, and that company officials be requested to secure 
the consent of the referee to this change of procedure. 


That other great evil of twisting, which seems to be rapidly over- 
shadowing even rebate itself, occupied a more important position in the 
minds of the delegates and the efforts of President T. H. Bowles, as 
embodied in his excellent little pamphlet, called ‘‘Twisting,’’ were warmly 
commended by the convention. In his annual address Mr. Bowles stated 
that this practice was probably more often indulged in by the representa- 
tives of the larger companies toward the smaller. This remark was taken 
up with some spirit by a number of prominent underwriters, and it is 
believed that Mr. Bowles, in his effort to be fair, has been rather unjust 
to the great companies and their agents. 

Many papers were read, and quite a number of addresses delivered, but 
it is a remarkable fact that the most pointed and interesting of these 
came from laymen not versed in technical lore of the profession. The ad- 
dress of Judge M. B. Koon, a prominent corporation lawyer of Minneapolis, 
was replete with good things of particular interest to insurance men, and 
would make a better canvassing document than many which have been 
prepared by actuaries or statisticians. Almost as much could be said of the 
able efforts of William H. Eustis, Republican nominee for Governor of 
Minnesota, and Rev. Dr. Shutter of Minneapolis. Whether or not it be 


true that these speeches from outsiders came as a pleasant relief from the 
monotony of shop talk, which occupied so much of their time, certain it is 
that they created far the strongest impressions on these assembled under- 
writers. 

One address from an insurance man, C. W. Van Tuyl of the State 
He dis- 


Mutual, was practical and pointed, almost to the danger line. 
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cussed the delicate questions of expense of management and the duties of 
a company to its policyholders, with such courageous frankness that even 
those who sharply differed, could not fail to admire. This speech would 
probably have been more appropriate in the convention proper than at 
a banquet, where all but pleasant things are tabooed, but this fact robbed 
it of none of its strength and pungency. He not only urged economy of 
management on general lines, but showed how the first year’s commis- 
sions should be reduced so as not to exceed the expense loading and re- 
newals increased in order to make the business more persistent. These 
things, he argued, were necessary .to meet the gradually declining rates 
of interest, and he gave strong figures to back his claims by comparing 
American with old English and Australian companies. 

Another peculiar feature of the convention was this: With the ex- 
ception of a few local representatives, the companies which are in the 
habit of holding conventions of their own agents, contributed scarcely a 
delegate to this convention. Was this merely a coincidence, .or does it 
mean that the manager and-agent believe that more practical result can 
be accomplished by gathering with the field workers and officers of his 
own company, and frankly discussing those things which make for his 
peculiar profit, than in these general assemblies where there can be little 
save carefully pruned and platitudinous generalities? 

No meeting, however, was ever productive of more general good fellow- 
ship and pleasant social intercourse, and if nothing else had been accom- 
plished, this alone would be more than ample compensation for the time 
and expense. 

First Day.—After the addresses of welcome by President Joyce of the 
local association and by the Mayor of Minneapolis and Governor of Min- 
nesota, President Bowles delivered the annual address, which was full of 
good things, and was enthusiastically received. 

F. C. Oviatt of The Philadelphia Intelligencer read a paper on ‘‘What 
Are We Here For?’ in which he made a strong plea for co-operation in 
life insurance work, and such an extension of the association movement 
as to touch a much larger number of field workers. 

Second Day.—The second day opened with the address of Judge M. B. 
Koon, which he began with an-apology, quoted from McLaren, where the 
old Scotchman frankly disapproves the new minister’s sermon, for three 
reasons—“‘first, ye read it; second, ye dinna read it well, and third, it 
wauna worth reading.” When he had finished and the tumultuous ap- 
plause had subsided, E. H. Plummer of Philadelphia proposed a rising 
vote of thanks—first, because he had read it; second, because he had read 
it well, and third, because it was so well worth reading. 

A memorial to the late Ben Williams of Chicago, which was prepared 
by Charles H. Ferguson of Chicago, was then read and made a part of the 
history of the association. 

The veteran treasurer, Eli D. Weeks, made his report as to the financial 
condition of the association, which seemed to be entirely satisfactory. 

Then came the paper of David N. Holway of Boston on the importance 
of education in life insurance work. Mr. Holway adduced many figures 
to show that the percentage of business written and not placed was un- 
necessarily large, and he accounted for this in the various ways well 
known to life insurance managers. He counseled companies to aim at 
quality, not* quantity, in their business, and strongly disparaged all 
underhand methods of competition. 

At this point was read the report of the executive committee, which 
showed that, although seven local associations had withdrawn during the 
year, nevertheless the National Association was in a prosperous, flourish- 
ing condition, that the meetings of the local associations had accomplished 
much valuable work. 

Third Day.-—After a delightful early morning visit to Minnehaha Falls, 
the meeting listened to a technical paper from Dr. Fisher, medical director 
of the Northwestern Mutual Life Insurance Company on “‘The Relation of 
the Medical Examiner to the Field Worker,” the principal points of 
which were arguments in favor of a combined experience record, to be 
compiled by all the companies as a basis for determining the relative 
hazards of various occupations and different family histories. Dr. Fisher 
thinks it would be only fair to differentiate the premium to fit these dif- 
ferent grades of mortality, or at least to adjust them in the allotting of 
dividends. 

The competition for the Calef Loving Cup was left to the decision. of a 
committee composed of Robert R. Dearden, United States Review; J. C. 
Bergstresser, Insurance World, and F. A. Durham, Underwriters Review. 
The subject selected was “The Life Agents nelations and Obligations to 
His Company and to the Public.”’ In their report these gentlemen 
awarded the cup to George W. Johnson, manager of the Mutual Life In- 
surance Company at Cincinnati, who has already made a name for himself 
by his several strong contributions to insurance literature. The cup was 
presented with proper remarks by E. H. Plummer of Philadelphia, and re- 
ceived on behalf of Mr. Johnson (who was absent) by M. E. Cozad, super- 
intendent of agents of the Provident Savings. The feature of this affair 
was an alleged letter from Mr. Johnson, read by Mr. Cozad, which was 
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so clever as to constitute the hit of the session, and no one doubted its 
genuineness, but it was afterwards discovered that it was all a joke, and 
that the letter had been manufactured from the fertile brain of Mr. Cozad. 
The second place, or honorable mention, in this contest was given to 
Robert L. Fereman, superintendent of agencies for the Mutual Life In- 
surance Company in its Georgia general agency. Mr. Foreman was called 
to the stage and read his paper, which was well received. 

Then came the selection of a meeting place for the convention of 1899, 
and S. M. Pearman of Buffalo arose to present the invitation of that 
beautiful city and to prove it was the place of all.others for the convention. 
Through Mr. Pearman’s eloquent address the delegates learned many 
wonderful things about this great lake metropolis, and many country 
agents went home convinced that Greater New York was not in it with 
Buffalo. Of course this speech carried the day, and the convention with 
one voice accepted the hospitable invitation. 

It was left to the executive committee to select the exact time for 
holding the next convention, but it was the sense of the body that it 
should be some date early in July, as August is everyone’s vacation month. 

W. M. Scott of Philadelphia, chairman of the committee on nominations, 
reported the following names, which were unanimously elected by the 
convention: 

For president, Richard E. Cochran, third vice-president of the United 
States Life Insurance Company of New York; secretary, E. W. Christy 
of Cleveland; treasurer, Eli D. Weeks of Litchfield, Mass.; vice-presidents, 
H. S. Bull, Albany, N. Y.; Frank M. Joyce, Minneapolis; J. C. Habbe, 
Indianapolis; Clarence Angier, Atlanta, Ga.; F. E. Stolp, San Francisco; 
T. C. Thompson, Chattanooga; John C. Davidson, Louisville, Ky.; C. W. 
Ranney, Omaha; John A. Brown, Kansas City; executive committee, 
three years, J. W. Pressy, Rochester, N. Y.; F. H. Hazelton, Portland, 
Me.: B. F. Ess, New Haven, Conn.; James L. Johnson, Springfield, Mass. ; 
I. T. Martin, Des Moines. William Wyman was elected to fill the unex- 
pired term of Ben Williams, deceased. 

I. Layton Register of Philadelphia was elected chairman of the executive 
committee to succeed the late Ben Williams. Though Mr. Cochran was 
practically unknown to a majority of the delegates prior to this meeting, 
they quickly discovered his worth, and his election to the highest office 
in the association has met with the most general approval. Richard E. 
Cochran was born at York, Pa., in 1849 and educated at Lancaster, after- 
ward engaging in the coal mining business. In 1884 he entered the insur- 
ance business as manager of the United States Life for Delaware. In 1886 
he went to New York as manager for the company, and was last year 
elected third vice-president. 

When inducted into office the new president expressed such absolute 
confidence in his ability to bring about a complete eradication of the 
. rebate evil, that many skeptical old veterans were led to hope that perhaps 
this nine-lived and hydra-headed Goliath had at last met his David. 

Thomas H. Bowles was given a rising vote of thanks for his splendid 
administration, and the Ninth Annual Convention of the Life Under- 
writers Association had passed into history. 

But the pleasure of the thing did not end here. As a final touch there 
came a banquet at the West hotel Friday evening, which, in point of mag- 
nificence, artistic and tasteful decorations and happily arranged pro- 
gramme, has rarely been surpassed. , 

NorEes PERSONAL AND OTHERWISE. 

Beside those especially delegated to represent the various State asso- 
ciations, there were many prominent visitors who came to look on and 
to mingle with the crowd. Among these were Vice-President Willard 
Merrill of the Northwestern Mutual Life Insurance Company, John W. 
Guiteau, chief of the Mutual Life’s bureau of statistics; M. E. Cozad, 
superintendent of agencies for the Provident Savings; Isaac B. Slone, 
superintendent of agencies of the Massachusetts Mutual, and Cashier 
William C. Stone of their Chicago office; Arthur C. Birdseye, superin- 
tendent for L. D. Drewry of the Mutual Benefit in Ohio, and many others. 

One genial face which is always welcomed at these meetings was miss- 
ing this time, Colonel LeGage Pratt, the Mutual Benefit’s popular superin- 
tendent of agencies. It was explained that the indisposition of some of the 
executive officers made it impossible for him to leave Newark at this time, 
and the boys agreed to accept the excuse on condition that it shouldn’t 
octur again. 

Everyone was glad to see William B. Carlile, inspector of agencies for 
the Mutual Life, as he greeted them all with that glad Kentucky smile 
which proved a snare to so many in the old executive special days, and 
which even the climate of Chicago cannot change. 

Speaking of executive specials, that man Farley, who presides over 
this department for the Mutual Life, is a born politician. He managed 
the campaign of Mr. Cochran with such consummate skill that few dis- 
covered his gloved hand until it was all over. His nominating speech was 
a gem, and when he arose to support the claims of Buffalo, the air was 
simply filled with fireworks and flowers. 

“Put Me Off at Buffalo in 1899’ was the streamer which bedecked the 
lapels of the whole New York contingent, and it was not long before it 
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shone from the huge red sign on the walls of the West hotel. So vigor- 
ous was this campaign, led by S. M. Pearman of the John Hancock, that 
all other cities, including Des Moines, rapidly dropped out of the fight 
and the Electric City won in a walk. 

M. E. Cozad of the Provident Savings was one of the most popular men 
here. Always bright and full of life he had as much fun out of every- 
thing as any of the younger men. On one of the excursions he took the 
trouble to poll the crowd as to insurance carried. The result showed that 
128 men carried an aggregate of $2,660,500, or an average policy of $21,630. 
This would seem to indicate that life insurance people practice what they 
preach. 

No two men in all this clever crowd made more friends or added more 
to the general pleasure than the Mutual Life’s successful general agents 
for Iowa and Nebraska, Robert J. and John A. Fleming. These two dromio 
brothers carried sunshine and good cheer wherever they went, and it is 
said there are two more brothers in the firm—all as much alike as four 
silk hats. The quartette is said to weigh an even thousand pounds, and 
they have been worth more than their weight in gold to their company 
in building up the largest business in that section of the West. 


THE CALEF LOVING CUP PRIZE ESSAY. 


THE RELATION AND OBLIGATIONS OF AGENTS TO COMPANIES AND TO 
THE PEOPLE. 


The following is the essay of George W. Johnson of Cincinnati upon the 
above topic, that was awarded the Calef Loving Cup prize: 


Civilization is possible only under general recognition of reciprocal 
duties. Selfishness may be a fit creed for savages, but progress, happiness, 
satisfied conscience come from respecting others’ rights while maintaining 
our own. We must give as well as take. The equities we demand we 
must concede. Each new personal relation involves peculiar mutual ob- 
ligations, and we live well or ill as we meet them. 

Apply these dicta of moral philosophy to the business of life insurance. 
What are the relations of the parties concerned? What duties arise, and 
whence? 

A company engaging an agent finds him either idle or desirous of im- 
proving his condition. Thus the contract is a favor to him, a privilege, 
a license analogous to a corporation’s franchise from the State. His 
slender strength secures the prop of a great financial prestige. This favor 
may be reversed, but primarily the agent is the chief beneficiary. He 
receives materials, rudimentary instruction, a chance to earn a living if 
he will. He probably receives an office, perhaps advances of money. The 
company advises, solves difficulties, acts promptly upon business, hampers 
little by rules, allows him to work when and how he chooses—an easy 
taskmaster, quick to appreciate and reward. True, his compensation 
is but a percentage, it may be nothing, but it is limited only by his 
capacity, and may exceed a salary. He is no independent broker, no free 
lance, but an enlisted soldier, an employee bound by grateful loyalty to 
devote all his time, thought, energy to his employer’s welfare. No meas- 
ure of success relaxes the obligation. His achievements are the outcome 
not of his labor and persuasive logic only, but far more of the preaching, 
long years before, by insurance apostles—of his company’s record, of wis- 
dom not his own. Agents are essential; but the company is more essential 
to the individual agent than he is to them. 

The agent is a trustee, enjoying especial confidence. A bond may pro- 
tect the funds he handles, but no bond could cover betrayal of his larger 
trust—his company’s good name. No precaution can obviate, no espionage 
can discover the harm done by exaggeration, ignorance and carelessness 
of solicitors. Here is enough to put a man on his mettle. His acceptance 
of contract creates the obligations of work and honesty. Unless he sells 
insurance he is a clog. His sales should be commensurate with his 
opportunities, as large as possible with due regard to quality. For above 
all he must sell well. He builds for a future. A company is great only 
as an aggregate of many small policies, safe according as each single 
risk be well selected, enduring only as each member credits its soundness 
and good faith. Errors are never wholly rectified or explained away. One 
fraud begets another, one deceived policyholder disaffects a score. The 
agent must view each risk from the unprejudiced standpoint of an ex- 
aminer. He must secure applications by methods that need no conceal- 
ment and leave no ground for complaint. He must make each applicant 
his company’s friend. Finally, when he collects a premium he must settle 
immediately. 

The agent owes somewhat to other companies than his own. They 
are not wholly rivals, but in broader sense allies. They, too, have labored, 
his fellow masons, on the great structure; their records in large part 
inspire the popular confidence to which he appeals. If he asks fair, open 
fight, let him deal no stealthy blows. Let him avoid detractions. Let him 
rather be generous, prove himself above littleness, and elevate his calling 
in the public’s eye. 

To the trained agent a man is not a man, but a possible applicant; the 
world is in two divisions—the people he has insured, people he hopes to 
insure. He abandons no case as quite hopeless, nor grants that any man 
has secured his limit until dead. Towards all mankind he stands in an 
attitude of deferential but aggressive expectancy. If he pleases customers 
he succeeds; if he antagonizes, he fails. Let his company be the strong- 
est, suspicion of him personally is fatal. His manner of approach and 
argument, his personality in short, test his fortune. Small fear, then, but 
self-interest will dictate courtesy and tact. The danger is he may learn 
no more and disregard his duties. Is there a duty? Must not each man 
guard himself? Must not the buyer always beware? 

The agent occupies a dual position. Ostensibly he represents the seller, 
but, in fact, he constitutes himself the buyer’s broker. He invites his 
intimacy, assumes the post of father-confessor, and in the name of wife 
and children advises insuring. A trust so acquired is sacred. No thought 
of commission should obscure the client’s interest. The claim to superior 
knowledge must be preceded by study, or the blind will lead the blind. 
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If the agent be saturated with the theory, the practice, the evolution, the 
noble history of his profession, his very fulness will make him brief, 
simple and truthful. He should diagnose his cases, and according to each 
man’s circumstances offer what best meets his needs. He should describe 
his proposition not merely so it may be easily understood, but so that 
misconstruction is impossible. He should himself question, and so learn 
if through ambiguity of language, or ignorance of technicalities, there be 
any error lurking in the ether’s mind. Let him rather understate than 
overstate. Let him distinguish guarantees from estimates, avoiding 
euphemisms; a spade is a spade. What if the buyer does take alarm? 
Better know the whole truth now than next year from some one else. 
This very caution will seal the trust already signed. Better lose than 
mislead. The agent deals, not merely with the question of a few dollars 
for his own pocket, but with the happiness, it may be with the bodies 
and souls of dependent women and children. His white faith is his cap- 
ital; let him not wreck it. Ability to inspire other men with belief in him 
is-God-given; let him beware of misusing the talent! 


The following is the essay of R. L. Foreman of Atlanta, which received 
second place and honorable mention: 


THE RELATIONS AND OBLIGATIONS OF AGENTS TO COMPANIES AND TO 
THE, PEOPLE. 


The life agent’s relations and obligations to his company, to the public 
and to himself are so intimately blended and interwoven that any dis- 
cussion of the one must of necessity involve the other; or, to adopt a 
classic thought, if an agent be true to his own best self, he cannot fail 
in his relations to his company or his people. 

There was probably a time when this whole question would have been 
dismissed with the brief answer that the agent’s relation to his company 
was that of the stoker to his engine, and that his whole obligation was to 
get business, big business, more business all the time. This doctrine is 
responsible for the “lightning special,’’ and the slimy trail he has left 
across a noble avocation. For the purposes of this discussion, however, 
the ‘word “agent’’ will mean that man who, whether manager, district 
agent or local canvasser, has earnestly and conscientiously undertaken the 
business as a life work, and who pours into it the best product of his 
brain and energy. Industry, persistence, enthusiasm, he must have, cer- 
tainly, or he will soon fall behind in the feverish race and be superseded, 
but it is to the higher phases of his profession that these words are 
addressed—those principles which, though aiming somewhat above the 
hope of present gain, will, in the end, bring to the agent the largest 
measure of substantial success, and to his company increased prestige 
and popularity. 

A life insurance company, being an impersonal or corporate creature, 
can only come in contact with the insuring public through its concrete, 
personal proxy—the agent, and if he will primarily put himself in the 
place of the company or one of its shareholders, his relations and obliga- 
tions will be immensely simplified. To do this, he must satisfy himself 
that he represents one of the best—if not the best—company in the world. 
He must have absolute confidence in the officials who control its various 
departments—not only in their integrity but in their practical capacity to 
manage the larger interests of the business in the best way, or at least 
as well as he could do it himself. Convinced of this, he should lend his 
cordial co-operation and support to all their measures and cheerfully 
abide their decisions, though they sometimes cut sharply against his 
judgment or his interest. 

Firm in this faith, there will be no lack of loyalty or enthusiasm—the 
recognized handmaids of success. Without it he can render, at best, but 
a poor, half-hearted service—no matter how large his commission—and 
in common fairness to himself and those he represents, he should lose no 
time in seeking a company which, in his judgment, does meet those con- 
ditions. 

As foreign governments are judged by the character of their ambassa- 
dors, so the average man—too busy to inform himself on the relative 
merits of companies—is apt to gauge each, in a measure, by the calibre 
of its local representative. If, therefore, he is to stand before men, the 
accredited proxy of his company, let him, in appearance, deportment and 
manner of life, so bear himself as to uphold its dignity and fair name. 
A slovenly agent is no good advertisement, and an unpaid board bill has 
poisoned the mind of a whole village against an excellent company. 

If he would put his company’s best foot foremost, he should thoroughly 
master all its plans and methods, put himself in touch with its attitude 
on all important questions of the business, and be able to give the reasons 
therefor. How often does an inferior policy win right over a better 
contract in a stronger company, simply because the personality of the 
agent overcomes the odds against him, and the worthier company loses 
from the sheer weakness of its advocate! With a kind word for every 
fair competitor, he should stand equipped to intelligently defend his com- 
pany against all attacks. His failure or inability to do this often gives 
color to some ingenious but baseless canard. 

He should neglect no proper occasion to empHasize the strong points 
of his company, and if competition offer, let him prove its superiority, if 
he can, by honest argument or legitimate comparison; but no man can do 
for his company a paying, staying business who decries and traduces a 
competitor with unfair statements, half truths or garbled figures. He 
not only hurts his own cause but lowers the business in public esteem. 

As the company’s mouthpiece let him be careful of his speech, not 
only speaking the truth, but prudently improving his opportunities to 
create a healthy local sentiment in favor of his own company and the 
general business. 

They say that corporations have no souls, but if an agent be considerate 
of his patrons’ interests, here showing indulgence to a poor fellow unable 
to meet his premium promptly, there inducing the executive to waive a 
techinal point in favor of some unfortunate, treating all with fairness and 
unfailing courtesy, the community will grow, in time, to believe that 
somewhere in the management of that company is hid a big heart if not 
a soul. : 

Toward the public the agent stands in the dual relation of educator 
and trustee, with responsibilities limited only by his opportunities. He 
should use his best efforts to eradicate the error and prejudice which still 
cling in the minds of many concerning life insurance, for though much 
of the mystery which once enveloped the business has been dissipated, 
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the multiform plans and confusing nomenclature are still a terra incognita 
even to business men. Let him use his greater technical knowledge to 
simplify and elucidate, making all conditions so plain that the twister’s 
nimble tongue will be powerless to undo. In a word, let all his dealings 
with his fellow men fitly illustrate the lofty principles of this great, 
beneficent business, and in the years to come the fatherless and the 
widow will rise up and call him blessed. 





Semi-Annual Statements. 
BE.Low will be found extracts from the statements of fire insurance companies, 
as filed with the Georgia authorities or obtained from other sources. These are 
supplemental to those published last week. 








NET SURPLUS OVER 
CAPITAL AND ALL 








Total |OTHER LIABILITIES. 
COMPANIES. Assets, Total eben 
July 1, Income. | ‘tures 
1898. July 1, Jan. 1, 
1898. 1898. 
Atlanta Home, Atlanta..... $803,489 $148,628 $150,563 $129,486 $125,116 


Caledonian, Edinburgh... 2,003,097 3 1,032,753 651,345 685,321 
Commercial Union, Lon...} 2,594,160 | 1,503,501 | 1,486,907] 1,115,963 | 1,107,920 
Delaware, Philadelphia.....| 1,573,624 35,358 163,608 354,775 395,403 
Fire Ass’n of Phila., Phila.| 6,254,602 | 1,312,372 | 1,311,948 | 1,429,220 | 1,398,449 
Germania, New York...... 4,493,445 | 1,936,891 7 2 
Greenwich, New York..... 

Hanover, New York.......| 2,998,467 584,870 
Imperial, London.......... 1,982,473 980,753 989,914 608,987 

Ins. Co. of N. Am., Phila..| 10,093,850 | 2,676,078 | 2,602,597 | 2,697,510 | 2,614,636 
London Assurance, Lon...| 2,424,778 | 1,481,940 840,465 665,279 608,362 
Niagara, New York........ 2,757,769 732,176 713,766 804,647 819,172 
Norwich Union, Norwich..|} 2,424,999 | 1,099,097 | 1,082,768 776,176 686,179 

944 





Pennsylvania, Philadelphia.| 5,134,457 | 2,236,131 | 2,197,726 44,904 934,822 
Phenix, Brooklyn ......... 5,662,534 | 1,305,105 | 1,220,307 | 1,614,730 | 1,701,301 
Phoenix, Hartford.......... 5,456,463 068,537 | 1,022,915 | 1,547,487 | 1,653,35 
Queen of New York....... 4,578,937 | 2,224,143 | 2,143,312 ,007, 1,007,715 
Sun Mutual, New Orleans.| 1,076,215 3 700 178,149 203,248 
Stim; Lomdem 2 si cscs cccens 2,739,780 | 1,088,648 | 1,086,969 866,168 83 


. sUSS, 0, 
Scot. Union & Nat., Ed’gh! 4,130,858 | 2,029,355 | 1,908,124 | 1,272,255 1,183,490 























Annual Statement of British Fire Insurance Companies. 
THE following table gives the home office figures for the year ending January 1, 


1898, of the twenty-three British fire offices doing business in the United 
States: ; 
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| 
| 
| 
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Soa | B8u |sy2a 

Expenses} »* § | o 28 |» Seg 

NAME OF CompANy. |Premiums| Losses = S32 | $23 |§a28 

, * |Commis-| O96 | OS |Og$é 

sions, ese & &e esce 

Aa Pe) Ay Ae [Ay Ay 
AURANCO oi ccdsciccasesss $2,683,255 | $1,454,940 $918,870 | 54.2 34.2 88.4 
PRG. on sisasecccakenduaswe 1,787,605 | 1,025,090 57.3 34.6 91.9 
CRlCGOMIES | a ccccccccaass 2,034,640 | 1,129,675 710,075 | 55.5 34.9 90.4 
Commercial Union ..... 5,373,730 | 2,934,660 | 1,762,130 | 54.6 32.8 87.4 
RMNOUUNG oo 6455s cceuatees 056,390 | 1,780,225 | 1,125,500 | 58.2 36.8 95.0 
EMOCHANING sc cdcasecdouss 3,504,160 | 2,099,165 | 1,237,855 | 59.9 35.3 95.2 
Law Union and Crown. 484,510 186,395 160,630.| 38.5 33.2 71.6 
London Assurance ..... 1,925,030 | 1,046,160 678,495 | 54.3 35.2 89.5 
London and Lancashire.| 4,199,850 | 2,092,895 | 1,496,920 | 49.8 35.6 85.4 
WMO so cevucdinccrtadeeons 940,930 597,165 361,095 | 63.4 38.4 | 101.8 
Liv. & Lon. & Globe...| 7,703,530 | 4,288,570 | 2,589,115 | 55.1 33.6 88.7 
Manchester .....ccasccsce 253, 2,458,775 | 1,485,450 | 57.8 34.9 92.7 
N. British & Mercantile} 7,169,145 | 4,048,025 | 2,423,645 | 56.5 33.8 90.3 
Northern Assurance....| 3,310,490 | 1,807,380 | 1,158,945 | 54.6 35.0 89.6 
Norwich Union ......... 4,435,545 | 2,696,225 | 1,500,725 | 60.8 33.8 94.6 
PARE Vc da cuteanavecd 3,451,885 | 2,097,080 | 1,259,450| 60.8 36.5 97.3 
PUAMMEE 4. ccccwaccuceeunde 5,574,445 | 3,327,490 | 1,819,360 | 59.6 32.6 92.2 
GOR fe avccsescccdacauwes 10,035,060 | 5,511,420 | 3,356,920 | 54.9 33.4 88.3 
Royal Exchange ........ 1,721,000 948,480 599,960 | 55.1 34.8 89.9 
Scot. Union & Nat.*....} 2,763,515 | 1,529,230 931,940 | 55.4 33.7 89.0 
SMRO So cxcatdadnevaces faci 314,955 164,530 122,440 | 52.2 38.8 91.0 
SHBG AN osc ccccacescewes 5,061,700 | 2,941,480 | 1,716,260 | 58.1 33.9 92.0 
Union Assurance ....... 2,273, 1,274,100 758,935 | 56.0 33.4 89.4 











* Owns the Reading Fire. 





Brother Flitcraft’s Gall. 


THE Insurance Press, in its issue of June 29, published an exhaustive 
analysis of the Royal Arcanum’s mortality troubles under the heading, 
“No salvation for the Royal Arcanum.’’ That article was not produced 
without considerable expenditure of both time and money, and it has since 
been published in pamphlet form at a further expenditure of time and 
money. Brother Flitcraft of The Life Insurance Courant resolving. within 
himself that this expenditure of our time, labor and capital should be ap- 
plied communistically, goes to work and lifts the article bodily into his 
paper, without even so much as asking “by your leave!’’ He had 
our pages photographed and has reprinted the same from his photo- 
graphic counterfeits, thereby, perhaps, saving a trifle on composition. 

We hold that Brother Flitcraft deserves to have his enterprise hand- 
somely acknowledged. He needed the article for his paper—and he took 
it. He has our regrets that it is’ not in our power to lay in a stock of The 
Life Insurance Courant, on sale or return, in order that we may thereby 
recoup him in a measure for the outlay he has incurred in the reproduc- 
tion of the article. Business is business. If he is out of pocket by the 
steal he cannot fairly charge the bill to us. But his monumental and 
progressive gall gives us pause. What will be the end thereof ne 
Press. 
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Fire Insurance Premiums in New York City. 


THE following table shows the returns made to the New York Board of 
Fire Underwriters of premiums received in New York city by companies 
during the first six months of 1898, in comparison with the figures of the 
corresponding periods of the five preceding years:: 
































NAME OF COMPANY. 1898.| 1897. | 1896. | 1895. | 1894. | 1893. 
| 
New York. $ $ $ $ $ | $ 
American .---- waes---------| 62,573 | 62,852 | 62,980} 60,949 | 74,797 | 74,445 
Assurance Company. cf America_..- ES es Se ee |. cee 
ERA WAY cin cuivantnesSen\ceercpeac 5,536 8,841 | 38,702} 42,627 | 42,204) 41,110 
British-A merican ---..-- PE RAE. Le, SE TERR Tee rae eee Le etebiers 
Caledonian-Ametican .-...--..----- | 1) SE eS Ces eee fro 
a eee ete 27,978 | 37,414] 31,360] 38,259] 44,931 | 46,692 
ee ee ROGUE TORO Sc nsiece | mareatlt meeore er 
Commercial Union......... -...--- 1, 2,336 AO | oa-sae 
Commonwealth .-.......---..------| 8,028 | 19,287) 18,871] 16,201] 14,749; 21,385 
Continental .... --...---.---------2! 150,778 | 172,595 | 127,721 | 107,744 | 98,993 | 87,47 
BRR ectud cabinnee oates~ ow aneeen 27,418 | 33,818 | 42,919 35, 192} 27,990 | 26,74 
Eastern ~ ox 19.000 T0668! -..2.. 1 sac. Be ee 
Empire + ON -| 5,681 7,324 | 10,4033}. 12,718 | 11,299; 11,699 
Farragut .......-.-.--.-- ca-cene] Ser) aa 893 | 14,669] 12,014) 14, 
German. AUR ...-26.50% (osecks 23,265 LS ea eee g (pene ft nee 
German-American........---------- 225,906 | 231,683 | 217,984 | 188,262 | 226.334 | 188,498 
ES SE er ee 65,851 | 79,966 | 74,820) 73,833) 63,065 | 55,112 
[RINE Sonn oo vtecivccnncn ccopaert tess 12,312 | 27,475 | 24, 10,028 | 20,960 | 29,318 
Greenwich.......-----.------------| 81,042 | 101,088 | 104,628 | 182,072 | 150,147 | 123,561 
SE eee et 9,469 | 16,194 f - 22,948 | 24, 23,058 
- cong pibewe,ssohackseeaeeeeb ans 24,085 | 42,57 43,136 | 44, 50,195 | 47 342 
ee ee eee 84,031 | 135,205 | 154,565 | 168,328 | 190,916 | 174,220 
Ins Co. of the State of New York..| 8,806) 19,860) -.....] -.....] -.-... ieee 
GOS OS Ee enters OS eee ee Breas eee 1 pews 
eS CO ee eee ee ae 5,065 | 11,2938) 10,653] 11,543) 12,903 | 12,454 
Ne eee eee dinpe| AGOSS) - 2 uo Weeden] excess | eee 
ere eee i ieee ney ee ye eee | Sashes 
Manhattan .--. --------------------| 80,077 | 12,648) 24,965 | 39,204 | 64,283 | 86,996 
SS ee nrny saan eens 6,096 4,539 4,833 5,828 4,502 | 5,405 
National-Standard ...........--.--. 5,952} 28,926) 25,580] ...... | ~..... f Seexce 
BE WOKE SRE ones Aseestccus 7,800} 15,462) 11,894] 12.030} 10,862) 10,842 
PRR soc ctnn consacnets=eneeetess 49,307 | 91,065) 92,999; 92,085 | 125,659 | 104,084 
ES eee ee 43,697 | 46,420| 46,699} 51,986 1,961 | 46,696 
Ner@eok - cs. ck pacusicsssontseecus ont eee) Pee) <So.ccT Sacces | aeeex= 
PISMO cake dcspeeceskiccounenenae DIN co tiecce 4) tone | mecenes | -eecaes. |. Bacces 
North British and Mercantile .....- 8,770 a ee mers Sg) eer 
23,353 | 21,864) 31,683 
11,063 | 10,944 8,590 
84,664 | 100,495 | 83,638 
69.270 | 52,123 | 56,769 
17,968 | 15,340] 15,057 
18,542 | 21,736 | 20,656 
Diced Btetes ico oo cccckcss aentacss 9,334 | 21,624) 21,100] 25,459) 25,203] 23,429 
WARIO onciceenadepeaccesnanem peas 1,248 ‘LE es ae ey eee ene ees 
SE INOD 6 oo Shands were wenseos BOER h cacere dl!) ceekee hs emcee hl aeeeee i, meres 
Westchester. ...<-..----.. sine Sees 25,546 | 29355 | 31,619) 24,769 225 | -30,700 
Williamsburgh City ..... .....-...- 19,997 | - 30,078 | 37, "648 37,934 | 42,959 | 46,032 
LEON WOMNDANIOR 2. oon cc ccd-cwacee |] sens oc ast ketosis 45,242 | 45,308 
: 
Mutual Companies. 
Associated Mfrs. Mut--...--.------ 6,033 8.719 WIOOE .-csosan i ceisan do ssucee 
New York and Brooklyn.......-..- 123 MO} Geesee dd see! Gusees F Sees 
RPO CDRS oie scenes!) kcccces 8 eee N Seepee 13,090 | 23,542 4,448 
Lioyds. | 
American Lioyds..............=-.- 7,934 13,993; 16,090} 17,847) 17,383] 17,534 
Great Western Lloyds .-......--...- 4,868 7,857 8,107 BAO. ccccac | euece 
Guardian Assurance Lloyds....---- 376 469 ees Sel 2.54 
Individual Underwriters........---- 3%,978 | 54,579 | 48,891 8,332 | 38,340} 37,161 
Set Ge TONES 356s cp05c--scceecs] Koocas 6,731 8,292 | 11,802] 11,179] --.-... 
Manufacturers Lloyds........---..- 2,242 | 14,087 | 27,078 | 27,133) 29,552 | 11,695 
Merchants Fire Lloyds ....---. ---- 1 029 Ro eae 16,791 | 29,797 | 50,624 
New York and Boston Lloyds .-.-- 2,809 6,728 9,149 0,008 wi Ae 
New York Reciprocal Underwriters. 965 4,240 3,536 2,079 2,713 975 
North American Inter-Insurets -...|  --.--- 3,903 5,042 4,679 3,888 4,222 
Tradesmens Fire Lloyds_..-.-..---- 1,003 3,402 2,817 ee ee 
REGIEE BRGVOS:< .nscccscacwesect, pecsus 79,866 | 182,992 | 315,094 | 247,476 | 106,100 
New York State. 
Agricultural, Watertown......---... 45,491 | 92,726) 87,837) 39,531 | 12,265) 13,785 
Albany, AIDARY .o3..cccecncses sn oe] S008] 3038) | S065 9,490 8,887 7,366 
Buffalo Commercial....-.-..------- 3,482 6,028 ee a ee ee ae 
Buffalo German, Buffalo....... ...- 4,901 | 10,557; 11,215) 11,643) 11,018] 11,984 
Commerce, Albany ......--------..- 1,729 6,352 8,137 8,247 8,400} 11,556 
Dutchess Co. Mutual, soln tick 4,275 9,904 12,097} 10,440} 10,365 9,869 
— Buffalo .....-. oe SME Oc 2 ee TE, eee eee 
Glens Falls, Glens ae 6, 603 | 13,205 13,063} 11,025; 10,889} 10,278 
Rochester German, Rochester-..... 7,453 | 16,869 17,426) 15,470} 18,220 1,680 
CALIFORNIA. 
Firemans Fund, San Francisco ---.. 42,501 | 62,047 60,875) 66,086} 61,007] 49,299 
Home Mutual, San Francisco ---...- | BEL. Secees | cases + Goabes Wesel) eee 
ConneECTICUT. 
Etna, Hartford........-.----------| 54,450] 85,492 82,149} 78,417] 54,628) 45,745 
Connecticut, Hartford .....-.------ 7,854 9804) 28,115 | 27,882) 24,371 | 27,469 
Haitford, Hartford. ...........-.... 144,822 | 125,300 | 80,480 | 78,222] 70,805| 74,864 
National, Hartford.......---.------| 55,626 | 49,485 | 48,244) 45,607} 41,405] 42,702 
Marwalk: Nortalk «2556-306 ---= |) SD eee | OAT een col Se secee | eacsen 
eee, eee eer 29,212 | 37,264 | 41,291} 35,910} 35,881} 33,883 
EE eee ee ters 39,702 47,010 | 40,402 | 50,015| 52,027 | 59,663 
Security, New Haven-........----- 2,491 | 12,001 | 20,342 8, 7,336 | 21,994 
GEORGIA. 
Atlanta Home, Atlanta-.--.-- pees 33,651 6,271 8,623} 8,068) 7,556} 4,874 
ILLINOIS, | 
German, Freeport ..-.-... eS | RSS eee nee ees eee eeed 
Rockford, POE cen namaste! IRE smbucse.] essasel. socks | eousee | xk tce 
TEGO CREO cv cnnenccep stance 2,268; 12,684 13,586) 12,046) -.....] —2... 
Iowa. ; 
Rimae ORMRNNY Ss Hh asc cic in aad! dicen A aienns Fiipwec vel cman ass 18,313 
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Fire INSURANCE PREMIUMS IN NEw York City—Continued. 














NAME OF COMPANY. 189s. 
KENTUCKY. $ 
Retired COMPEhY .--- = <c=--ccu-|| asebse 
LouISIANA, 
New Orleans Ins. Ass’n....-------- 3,102 
Southern, New Orleans --....--.--- 1,526 
Teutonia, New Orleans -...-.....-- 552 
Metres COMDENIOS. 5. .<.<5-<0cn| jannecs 
MARYLAND. 
American, Baltimore._.-......----- 622 
Firemens, Baltimore.......-----.-- 17,260 
German American, Baltimore -. 4,46 
Howard Fire, Baltimore -....-- 5,518 
Merchants and Manfrs., Baltimore. 2,031 
National, Baltimore -......--.-..-- 4,131 
MASSACHUSETTS. 
American, Boston... <.\.-<-.ss~s0e%0 4,523 
Sige ea ee ee SEE 2 12,138 
Fivemens, Boston 222. ....s5.65---2 2, 
Moescantile, Boston =... .2<5.224--2, 2,717 
North American, Boston -....-- 7,450 
Springfield F. and M., Springfield .. --| 45,411 
Retired companies Saiecbon sere y aoeeae 
MICHIGAN, 
Detwct: Detroit... 56 e ewes wscccs 3,003 
Grand Rapids, Grand Rapids.......| 6,288 
MICHIGAN, TRCUIOAE cnn osccnebenasce=s 5,094 
Saginaw Valley F. and M., Saginaw| 38,449 
MINNESOTA. 
St. Paul F. and M., St. Paul.._...... 11,190 
Missourt. 
American Central, St. Louis..-...-.- 17,963 
CHIPENS SE PONS sc025-- sce ee 4,788 
NEw HAmpsuHireE. 
Capital (Concont. <1 oi. cic ebncwecas 9,756 
New Englard Unders., Concord .. 6,874 
New Hampshire, Manchester --.--- K 
RGMICN COMDARY © .cooN cco. nec] sccecs 
New JERSEY. 
American, Newark.....-----.------ 16,076 
Firemens, Newark... <..<<.<.<< 7,187 
Merchants, Newark ...............- te 
Newark, Newark ..-........-...... 8,587 
PENNSYLVANIA. 
Allemannia, Pittsburg ....... .----- 6,797 
American, Philadelphia ---.-------- 27,248 
Armenia, Pittsburg -....-.------.-- 3,443 
Citizens, Pittsburg. ...--..5)..2..-° 7,124 
Delaware, Philadelphia Sch a ones 1,356 
Marmnets. 10K once nine seccsnecasnes 4,321 
Fire Association, Philadelphia ---...- 72,731 
Fire Ins. Co. County of Phila., Pa..| 6,271 
Franklin, Philadelphia -.........--- 4,630 
German, Pittsburg ee ee 5,592 
Girard F. and M. o_— Cr 8,244 
ins. Co. 08 INA, Pen cae ccccc cc. 47,958 
Ins. Co. of State of i 11,115 
Lumbermens, Philadelphia 5 eee 9,840 
Manufacturers and Merchants, Pitts 6,269 


Mechanics, Philadelphia -......-... 
Pennsylvania, Philadelphia eae hee 
Reading, EI 
Reliance, Philadelphia ............. 
Schuylkill, Philadelphia._.. .... 

Spring Garden, Philadelphia 
Union, Philadelphia -_-....-.- 
United Firemens, Philadelphia . 
Western, Pittsburg....2..:5<<0-s-<- 





RHODE IsLanp. 
Equitable, Providence ...-.. 
Merchants, Providence......--..--- 
Providence-Washington, Providence 


VIRGINIA, 
Virginia F. and M., Richmond.-.-- 
Virginia State, Richmond-.--....-.-. 


WISCONSIN. 
Concordia, Milwaukee .......2.-.... 
Milwaukee Mechanics, tiiosnice.. 
Northwestern National, Milwaukee. 
Northwestern Underwriters, Milw.. 
Wisconsin, Milwaukee............- 


CANADA, 
British America, ‘Toronto ....--..-- 
Western Assurance, Toronto. .....-- 
GERMANY. 
Hamburg-Bremen, Hamburg. ----.- 
Transatlantic, Hamburg. -.-- Z 
Retired companies ..-........-- 





GreEaT BRITAIN. 
Alliance, London.......0.00...c..0.- 
pT REE Yo. iS ae eae Se te 
Caledonian, Edinburgh.... -.....-- 
Commercial Union, London.....-.- 
English-A merican Underwriters... 
Imperial, London........20cccnee«s- 
Lancashire, Manchester -...--..---- 
Law Union and Crown, London.... 








24,068 
10,697 


8,916 
8.372 
30746 


49,570 
79,613 


44,215 
14,427 





1896.| 1895. | 1894. | 1893. 





$ $ 
ie EO ies Qrnae 46,186 
14,446 | 13,902] 11,854] 71,388 
ay: gee 181592} 11,478 
27,853 | 18,297 | 32,485) 23,202 


9,826 | 10,226} 10,097| 12,653 
(2G greasy Hiotcaint pic 
5,086 | 5,838] ~7,999| — 6,682 
8.701} 9,094} 9.788] 10'918 

13,307 | 15,848| 16'305| 18,576 

45,352 | 46,069 | 18,247] 18.485 

pohetib- seceee | 6,991 | 16,326 

11,650! 13,102| 11,858] 8,025 

12'284| 12°164| 91167] 91455 

12,383 | 11/234] 11,095] 11,855 





16,464| 18,281! 16,513] 16,947 
15,092 | 12'516| 8.790] 7,044 
18,388 | 16,046 | 26,659| 24,163 
15,404 | 13,976| 18,285| 10,812 
nish AS: Ne eae, Ri iiene 19,195 
13,663 | 12,369} 11,073) 24 468 
15,916 | 13,732| 1:901| 24/4 
‘583 | 26:305| 45,967 | 26, 12 
14.257 | 14:588| 15,397 | 14'475 
8,052| 7,263| 17,650| 12,355 
22'134| 27:704| 30:916| 30,929 
11,411| 12:856| ......| ...... 
4'842| 17:'379| 18,866| 18,256 
12'780| 11,061 | 12'931| 33,809 
12,018| 9.825| 91018} —8:200 
91,140 | 98502| 77'452| 39.750 
14983} 14,892] 175680| 14:997 
9.697 | 91263} 10,006|  7'556 
14,847 | 15:768| 16,998} 21:757 
14,003| 4/9381; 5,179| Bi: 
81'979| 79709) 71,977 | 71,160 
16,047 | 151842} 14:466| 16'909 
19.709| 19'441| 19.209| 18'834 
14'344 aren 17,562 | 23.697 


26'460 | 26476 Bes 23,253 
10,309 | 11,632 13)%50/ 11,000 
9,561| 9,699 | 12,855 | 12,428 
9242} 9,654| 11,546) 11:107 
27,832 | 27,063| 18,875| 15,017 
7,840| 7,455] 6,774| 7,085 
11;854| 12,139| 9.769) 91271 
6,356 | 5,284| 5,198 | 7/828 
55,096 | 84,780} 22,186 | 18,637 
93,528 | 75,692 | 102,083 | 77,198 
9,418 | 48,052} 48,643 | 45,052 
16,593 | 15,322] 15,843 | - 14,944 
islene 18,840 | 18.984} 21,065 
ORRSAE Ferme) ean 

483 | 75,005 | 51,568) 47,867 
82,965 | 79,151 | 76,128 | 74,224 
56,733 | 66,900| 70,695 63,611 
63,307 | 60,771| 57,435 | 76,176 
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NAME OF COM PANY. 1898. | 1897 1896 | 1895. | 1894. | 1893. 
GREAT Britain—Continued. $ $ $ $ $ $ 
Liat, Ome. on5 sn eee senc. 24,296 | 26,859 | 30,759] 81,800} 383,994 389,659 
London Ass’ce Corporation, London} 71,988| 82,289] 76,920] 52,860/ 67,514) 58,218 
London and Lancashire, Liverpool..| 123,241 | 118,594 | 122,852 | 129,897 | 95,586 99,589 
Livernool & London & Globe, L’ool| 233,762 | 269,637 | 274,700 | 265,156 | 249,031 | 248,638 

Manchester, Manchester __......-.- *53,952 | 26,008/ 46,518} 32.980} 31,317) 27,57 

North British & Mercantile, London! 72,108} 106,582 | 80,850} 78,447 722 48,010 

Northern, London -...-.-..--.---.- 39,188 | 41,774 | 46,780] 42,566| 37,904| 32,786 

Norwich Union, Norwich....-.- ~..| 42443| 56,669} 60,314] 63,176) 63,774] 53,714 

Palatine, Manchester.... --.-..-.-- 46,820| 78,090| 77,716] 63,847| 78,319) 58,324 

PhOeniSs LOWAONs «nce seececenncuess 99.207 | 129,046 | 134,008 | 139,233 | 124, 108,523 

Royal, Liverpool ..;.<-a<--«n<aeuas- 200,785 | 211,907 | 214,774 143 | 216,142 | 187,37 

Royal Exchange, London..__-...-- 5,212 C57 eS Sees Beeeeree ae ee 

Scottish Union and Nat., Edinburgh} 113,458 | 150,855 | 140,176 | 124,256 90,114 97,384 

Sun, London-_.-.-- 81,356} 97,9387 | 96, 782 | 86,014 | 65,728 

Union, London ; 52,544 | 66,700] 44,757 | 31,793 | 22,298 
Retited company <3.5..ccsd.hs fi Scant acces Pe eae F oa~ee- 538,308 | 46,108 

SWITZERLAND. 
Beleiet Nese cnc. 2 <cescsi sch soen)< POMBE Pace | eek fA cccalel avcha dh oases 
Helvetia-Swiss, St. Gall -........-.-. MEGOR > GENT: Ra lacaE .cocden E scones | “ceeage 
. SWEDEN, 

Svea, Gothenburg. 3.500 4<s-asashes SE) ccecccibiocaneen Eh cae. bcwnodach cneatd 
Local companies. .....-..-....- 1,468,510} 1,827,112) 1,905,844} 1 ,967,466|2,099,777 1,819,968 
Other companies.....-.--.--- =” |3'088;046|3'729-195 |6,636,093|3,379,049| 3,197,514|3,065,458 
RSNA Sela ae 4,556,556/5,556,807 |5,541 ,939]5,346 509 | 5,297,291 | 4,885,426 


























Notes of Companies and Agents. 

A new department at Denver is that of A.M. Smiley, who has the North- 
western National of Milwaukee for Colorado. Mr. Smiley was a partner 
in the firm of E. S. Rich & Co. for twelve years previously, and has had 
an excellent field, as well as office, training, which will serve him in good 
stead in his present position. The company’s business is improving hand- 
somely under his management. 

J. Stanley Edwards, Denver, manager of the Rocky mountain depart- 
ment of the tna Life, embracing Colorado, Wyoming, Montana, Utah 
and Idaho, succeeds A. W. Edwards & Son, his father, A. W. Edwards, 
having died last November. Mr. Edwards enjoys the distinction of being 
one of, if not the youngest, general agent of his company. Full of activ- 
ity and enterprise, he is gaining a high rank in his company’s monthly 
bulletin, and bids fair to soon become one of the leaders in his territory. 
His father introduced the company in the Rocky mountain country. 

Oliver Williams, Denver, manager of the Northwestern Mutual Life 
for Colorado, Wyoming, Utah and New Mexico, has a better record for 
lapsed business than probably any agent of his company. The percentage 
is practically nil. The growth of his business has necessitated enlarged 
quarters, which have been taken in his old location in the Peoples Bank 
building, the new quarters extending the entire length of the building. 
This is a model life agency in all respects. 

The Bankers Mutual Life Company of Denver expects to extend its 
field to the Middle West next year, occupying such States as Missouri, 
Kansas, Nebraska, and possibly Illinois and Iowa. S&S. D. I. Emerson, 
financier, has been elected second vice-president. July was the company’s 
best month, both in new business and finances. 

By the retirement of L. Anfenger from the L. Anfenger Agency Com- 
pany, Denver, the other members have arranged to continue the business 
under the style of Lehman & Stewart. This is one of the oldest and 
best-known agencies in the Rocky mountain country, and the new firm 
will doubtless preserve the prestige and business of the old. eee A 








‘' MERE MENTION. 


Life Insurance Notes. 

—The Mutual Reserve has placed its Baltimore agency in charge vf J. H. 
Gale. 

—The fortieth biennial convention of the Order of Brith Abraham was held in 
Philadelphia last week. 

—Attention is called in another page by a prominent life company desiring the 
services of a good office man. 

—The Michigan Mutual Life is issuing stock policies on somewhat similar 
lines to those of the Travelers. 

—E. D. Silent & Co. of Los Angeles, Cal., have been appointed general agents 
of the Pacific Mutual Life for that city. 

—The Mutual Life of New York has cpened a woman’s department at Newark, 
N. J., under the management of Mary A. Burnite. 

—The Massachusetts Mutual Life has received notices of death losses amount- 
ing to $20,000 incurred in the battle before Santiago. 

—A-receiver has been appointed by Judge Dempsey of Cincinnati to wind up 
the seven-year-plan branch of the National Fraternal Union of that city. Certifi- 
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cates amounting to about $80,000 are held by this class, to pay which there is 
$42,000 on hand and $19,000 to be collected. 

—The Fall River, Mass., district of the John Hancock, under Superintendent 
John F. Quinn, held their annual outing at ‘sland Park last week. 


—Wm. Van Sickle has been appointed Michigan general agent of the Home 
Life of Detroit, succeeding S. F. Angus. W. J. Dawson continues as State 
agent. 


—President John F. Dryden of the Prudential, who has been announced as a 
probable candidate for United States Senator from New Jersey, has decided not 
to run. 


—Buffalo life agents are clamoring to have the next national convention held in 
that city, and have subscribed $3000 as a guarantee that they would provide ade- 
quate entertainment. 


—President L. G. Fouse of the Fidelity Mutual Life of Philadelphia has with- 
drawn his name from membership in the National Convention of Assessment 
Life Underwriters. 


—The Mutual Life of New York has paid its first loss on account of the present 
war. It is on a policy of $2500 on the life of Captain William O’Neil, who was 
killed on July 1 in the attack upon Santiago. 


—The National Life of Hartford has secured a restraining order against Samuel 
Stein, its former Southern manager, canceling his contract and enjoining him 
from interfering further with the business of the company. 


—E. T. Nichols of San Francisco, agent of the Equitable Life; Samuel Johnson 
of San Francisco, formerly agent of the Equitable Life, and S. Q. Walker of 
Newport, Ark., agent of the Massachusetts Mutual, have been found guilty of re- 
bating by Referee Reed of the anti-rebate compact. 


—Franklin B. Shepard of Atlanta, manager of the United States Life for the 
State of Georgia, has resigned on account of ill-health, and is succeeded by W. 
E. Hawkins & Co. of the same city. Mr. Shepard has been an agent of the com- 
pany for twenty years, first at Pittsburg and subsequently at Atlanta. 


—The Sun Life of Louisville, which entered Illinois recently, has established a 
Chicago office under Superintendent W. S. Scott, who was transferred from the 
New Orleans district. The company wi!! establish two more agencies in Chicago 
as soon as suitable managers can be secured, becoming a large factor in the in- 
dustrial business of the city. 


—Suit has been brought by Mary Keefe at Springfield, Ill., against the Cove- 
nant Mutual Life of Galesburg for $5000, the amount of a policy held in the com- 
pany by the late Daniel Keefe, her husband. The company refused to pay the 
claim on the ground that they had canceled the policy, as the assessments were 
several months in arrears. It is claimed by the plaintiff that the policy was still 
in force, as an injunction had been issued by the courts some time ago restrain- 
ing the company from canceling the policies of several Springfield members 
who refused to pay the last increased assessment, and that the injunction had 
not been dissolved. ; 


—A committee of five prominent members of the National Fraternal Congress 
have been holding sessions in Detroit during the past week for the purpose of 
devising plans for a uniform and equitable system of making rates for use by 
fraternal and benevolent societies, as it is admitted generally that the present 
plans upon which these societies are operated do not guarantee their perpetuity. 
Their report will be presented to the annual convention of the congress, to be 
held in Baltimore in November. The committee is composed of H. C. Sessions, 
supreme master workman, Ancient Order of United Workmen; W. P. Markey, 
supreme commander, Knights of the Maccabes; F. A. Draper of the Home 
Circle, Boston; J. E. Shepard, supreme secretary United Order of Pilgrim 
Fathers, and M. W. Sackett, supreme recorder, Ancient Order of United Work- 
men. 


Fire Insurance Notes. 
—The Manhattan Fire has been relicensed in Indiana. 


—The Lancashire has commenced writing tornado policies in the Western 


States. - 


—The Fort Wayne Insurance Company of Indiana has entered Utah. 
—Benjamin Kimball has been appointed St. Louis agent of the Northwestern 
Underwriters. 


—Burke & Brown of New York have made application for membership in the 
Chicago Underwriters Association as brokers. . 

—C. O. Evarts & Co. and the Thomas Agency of Cleveland have been expelled 
from the Cleveland board for rebating to the insured. 


—The New York agency of the Reading Fire has been transferred ‘vom Harold 
Herrick to Delesderniers & Cluff, transfer to date from September 1. - 


—Leonard N. Hooper, bookkeeper for the insurance firm of Harte, Sharpe & 
Co., Nashville, has decamped, and it is alleged that he has left his accounts sey- 
eral thousand dollars short. 

—Fred A. Williams has been appointed stamping clerk of the South-Eastern 
Tariff Association at Macon, Ga. He formerly held a similar position at Nor- 
folk, Va. 

—Superintendent McNall has announced that the Millers and Manufacturers 
of Minneapolis, the Central Manufacturers Mutual of Van Wert, and the Manu- 
facturers and Merchants Mutual Fire of Rockford are doing business. in Kansas 
without. a license. 

—A recent enactment has been passed by the Massachusetts legislature effect- 
ing the overinsurance of property against fire. Under the old law insurance 
companies might refuse to pay a liability in excess of the yalue of the property 
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insured without any return to the policyholder, but under the new enactment 
they are compelled to refund a balance of the premium proportionate to the ex- 
cess refused. 

—Fire losses in St. Louis during the first six months of 1898, according to the 
fire patrol, amount to $737,177.99. ; 


—The local agency of the Home of New York at Minneapolis has been trans- 
ferred from the Gale Agency to the Charles W. Sexton Company. 

—The Chicago Title and Trust Company has been appointed receiver for IIli- 
nois of the State Insurance Company of Philadelphia, on the application of the 
Hanover Fire. 

—The Homestead Building Company of Newark, N. J., has changed its name 
to the Homestead Building and Underwriting Company, and will transact an in- 
surance business. ; 

—Charles L. Hecox has been appointed special agent of the American Fire of 
Philadelphia for the State of Ohio, with headquarters at Columbus, succeeding 
James P. Edmonds. 

—The Phoenix Assurance of London js organizing a tender to be known as the 
Pelican Assurance Company of New York. The new company will have a capital 
of $200,000 and $100,000 net surplus. 

—The schedules of the Belt and Western Indiana Railway in Chicago have been 
secured by the Western Railway syndicate, the Palatine writing the policies. 
The line amounts to nearly $1,000,000. 

—An opinion has been rendered by the Attorney-General of Massachusetts 
which debars fire insurance companies inserting clauses in their policies to cover 
an explosion, whether fire ensues or not. 


—The insurance firm of H. W. Gray & Co. at Louisville,Ky., consisting of 
Henry W. Gray and Norbourne G. Gray, has been dissolved by the retirement 
of Norbourne G. Gray. Henry W. Gray will continue the business. 


—The Delaware Insurance Company will resume writing New York city busi- 
ness, and has appointed J. S. Barrow, who has been connected with the com- 
pany for a long time, its metropolitan manager. No office has been selected as 
yet. 

—The Port Huron Underwriters Club has been reorganized by local fire in- 
surance agents of that city, and the following have been elected officers: F. A. 
Fish, president; Edward F. Percival, vice-president, and Wm. M. Phillips, secre- 
tary and stamping clerk. 

—Goodwin, Hall & Henshaw of Chicago have been appointed general agents of 
the Manhattan Fire for Cook county and the States of Michigan and Indiana, 
H. J. Straight & Co., who were appointed sole Chicago agents when President 
Armstrong took control of the company, continue with an independent line. 


—The Farmers Mutual Insurance Company has been organized at Athens, Ala. 
Under its charter the policies are to run for twenty-seven years, and after the 
first payment, which is fifty cents on each $100 of insurance, no assessments are 
to be levied until a fire occurs in the county in which the policy is written. 
Nothing but farm property and town buildings situated 150 feet apart are ac- 
cepted. ; 

—Superinendent Orear of Missouri has notified the companies doing business 
there that the appraisal clause in the standard policy form of New York now 
used in the State, wher applied to total losses is in violation of the laws of the 
State, and must either be eliminated or a slip attached to each policy reading as 
follows: “This policy is issued subject to the valued policy law of the State of 
Missouri, sections 5897 and 5898, R. S., 1889, anything herein conflicting therewith 
to the contrary notwithstanding.” 


—The second annual meeting of the Ohio Association of Local Fire Insurance 
Agents will be held at Put-in-Bay, Lake Erie, on August 25 and 26. Among 
the subjects for discussion are: ‘‘The multiple agency question and the possibility 
of controlling it through State and city licenses,’ ‘‘Overhead writing,’ “The 
control of local business by New York and Chicago brokers,”’ ‘‘The diverting 
of mortgaged property risks by life insurance and trust companies from the local 
agent to the home office,”” and other topics of interest. President C. H. Wood- 
worth of the National Association will address the meeting upon the ‘Reasons 
for forming these associations and the benefits to be derived therefrom,” and 
papers are to be contributed by prominent men in the different State organiza- 
tions throughout the country. 


AUTOMATIC SPRINKLER NOTE. 


—Mallers, Fraser, Mallers & Co. of Chicago, controlling the Hibbard sprinkler 
devices in the West, report that the factory mutuals in the East have now ap- 
proved this sprinkler, as also the local boards in the West, including Chicago, St. 
Louis, Cincinnati and Cleveland. The following installations, among others, are 
now in progress: At Chicago, Mandel Brothers’ department store, 1200 heads; 
Lyon department store, 2000 heads. At St. Louis: Anderson, Wade Realty Com- 
pany, 3200 heads; Mallinckrodt Chemical Company, 3000 heads; St. Louis Cotton 
Compress Company, 500 heads. At Indianapolis: Udell Works, 2300 heads; 
Meier & Pohlman Furniture Company, 700 heads. At Duluth: Sagar Drug 
Company, 500 heads; Stone Ordean, Wells Company, 1000 heads. pe Ae A 





TOO LATE FOR CLASSIFICATION. 


—J. S. Barrow, general agent of the Delaware for the New York city district, 
has taken an office at 26 Pine street. 

—E. F. Miethke, managing director of the Magdeburg Fire of Germany and 
president of the Magdeburg Fire of New York, arrived in New York Tuesday on 
the Friedrich de Grosse. 

—Assurances have been received from large stockholders in the Hanover Fire 
that they will not dispose of their holdings to Price, McCormick & Co., and from 
present appearances that firm will be unable to obtain control of the company. 

—Two men have been arrested at Slatington, Pa., charged with incendiarism. 
One of Eanes "4 eine pd Maree rd of the Pere: has been put under $5000 bail to 
appear for trial, and is alleged to have paid his hostler, the other man implicat 
$15 to set fire to his house and barn, : meet, 
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Mercantile Hgencies. 








OLMES MERCANTILE AGENCY AND INSPECTION BUREAU, 


Devoted exclusively to the interests of Life and Accident Insurance Companies 
and Associations, and engaged only in furnishing them REPORTS, INVESTIGATIONS 
and INSPECTIONS in any part of the United States and Canada from reliab!e Attorneys- 
at-Law, and no pains or expense is spared to get reliable, prompt and satisfactory reports, 

y blanks for reports are supplied free, in quantities desired, and | render a detailed 
statement and bill on the first of each month, only for reports returned made during the 
previous month, No subscription fee required. Special trained Inspectors in my employ 
in all large cities. I have permission to refer to any of the many Companies for whom I 
now do business. Correspondence solicited. 


CHARLES B. HOLMES, Proprietor, 188 NASSAU ST., NEW YORK, N.Y. 








Company Representation Wanted. 








ANTED—A POSITION BY A YOUNG MAN WITH 


12 years experience in the Fire Insurance business as Special agent and Adjuster. 
Am CapaBLe AND INDUsTRIOUS, and best of references cheerfully furnished. 
Address, A. H. W., P. O. Box 1117, New York. 
SS SR AS AT ISR eee 








Fictuarial. 








AVID PARKS FACKLER, 


Ex-President Actuarial Society, 
CONSULTING ACTUARY, 
35 Nassau St., NEw York (Rooms 1404-5), Telephone, 5427 Cortlandt. 


Letters addressed—D. P. Fackler, Actuary, New York,—arrive promptly. 





—— MENANDER DAWSON, 


CONSULTING ACTUARY. 
The patronage of Companies, Societies, Agents and Private Per- 
sons solicited. 


Room 556, No, 11 BROADWAY, New York, N. Y. 








Insurance ccountants. 








S. E. STRICKLAND, C. P. A. 
JOHN McINTYRE. 


JAMES McINTYRE., 


i amercual & McINTYRE, 


INSURANCE 
ACCOUNTANTS. 


FIRE, LIFE, ACCIDENT AND MARINE. 


48 PINE STREET, - 3.2 Se NEW YORK. 








Figency Wants. 








GENTS AND GENERAL AGENTS FOR N. J. AND PENNA. 


Wanted by the Denver Lirg Insurance Company. This is a stipulated Prem- 
ium Company, and will offer good contract territory. 


WM. C. NEWMAN, NICOLAI & NEWMAN, 
General Ages for New Jersey, General Agents for Pennsylvania, 
62 and 64 William Street, 131 g Fourth Street, 
New York City. Philadelphia, Pa. 





5 genni menses IN COLORADO OR TEXAS— 


an ideal field for Summer or Winter—for the Kansas Mutual Life Insurance 
Co. The Kansas law requires deposit withthe State Treasurer of the full legal reserve, 
in addition to original deposit of $100,000, this being the most absolute security required 
by 97 eae in the Union, without a single exception. 

This company’s. business shows an increase of about 70 per cent thus far, in 1898, 
over the corresponding months of ’97. If you can write insurance at all, you can place 
the very attractive plans of the Kansas Mutual. Address; WM. PENN HOWLAND, 
General Agent for Texas and Colorado, Denver, Coto, 
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Figencp Wants. 


Onsurance Adjusters. 








HAROLD V. CLEAVER, 
GENERAL AGENT, 
EQUITABLE LIFE ASSURANCE SOCIETY 


ROOM No. 16, SECOND FLOOR, 
EQUITABLE BLDG., 


120 BROADWAY. 





ANTED, IN INDIAN AND OKLAHOMA  TER- 


ritories, reliable, active agents to do special work in centres of immense ma- 
turing crops and cattle interests. Good chance for ladies and gentlemen to make money 


quick. Write 
N. S. ERNST, Manacen, 


~ EQuiraABLe LirE ASSURANCE SOCIETY, 
DENISON, TEXAS. 





ANTED—A PRODUCER, TO ‘ASSIST LOCAL 
Agents in Northern and Eastern New York. To the-right man ample ma‘erial 
and every facility will be given to start in and write business atonce. Apply with reference. 
F. A. McNAMEE, 
Manager Equitable Life Assurance Society, 
38 and 40 State Street, Albany, N. Y. 


ESTABLISHED 1865, 
ENRY A. LANDGRAFF & CO., 
ADJUSTERS OF FIRE LOSSES FOR THE INSURED. 


REFERENCES: 
Tne H. B. Claflin Company, Tefft, Weller & Co., Sweetser, Pembrook & Co., Heywood 


Bros. & Co., The New York Biscuit Co.. McKesson & Robbins, Dodge & Olcott. 
OFFICES : 


BOSTON, 75 State St. 
BUFFALO; 202 Main St. 


NEW YORK, 49 Cedar St. 
PHILADELPHIA, 416 Walnut St. 


BALTIMORE, 12 South St. 








Insurance Lawyers. 








L D. GARRETT COMPANY, 


INSURANCE LAW AND COLLECTIONS. 


Adjusters and Collectors of Claims under Life, Fire, Marine 
and Accident Policies Against Stock Companies, Mutuals, 
Lloyds and Assessment Life Companies. 

REPRESENTED BY COUNSEL IN 
EVERY INSURANCE CENTER. 


HEAD OFFICE: 29 LIBERTY STREET, NEW YORK. 








OMPETENT AGENTS CAN SECURE EXCELLENT 
CONTRACTS with the EQUITABLE LIFE 4aSSURANCE 
SOCIETY of N. Y., to work in Boston and State of Massachusetts. Fvery 
possible facility—including birth-day cards, etc.—given to help to obtain 
business. Apply with reference. 


FREDERICK EVERILL, General Agent, 
EQUITABLE BLpG , BOSTON, MASS. 





’ ANTED—FIRST-CLASS COMPETENT INSUR- 
ance men, who can produce a good business, to represent the Security Mutual 
Life Association of Binghamton, New York, in Delaware, Maryland, Virginia and West 
Virginia, Liberal contracts will be made with reliable parties. 
THE J. V. McINTYRE COMPANY (Incorporated), 
Managers Southern Department, 


No, 23 Warder Building, 
WasuincrTon, D. C. 





ANTED—A THOROUGHLY CAPABLE AND EX- 
perienced Superintendent of Agencies. A good record and bond 
absolutely necessary. Those unable to qualify please do not apply. 


Address, HERBERT N, FELL, General Agent, 
THE MUTUAL LIFE INSURANCE-CO. or N. Y., 


CORRESPONDENCE CONFIDENTIAL. WILMINGTON, DELAWARE, 





ANTED.—MEN OR WOMEN WELL UP IN 
Industrial Life Insurance; office or field work. Knowledge of 
Apply, stating references, to 
** INDUSTRIAL,” 
P. O. Box 1117, New York. 


French useful. 





ANTED—A RELIABLE, ENERGETIC AGENT 


to assist Local Agents in closing business and to write applications 
personally. Permanent employment with liberal contract to one competent 
to fill the position. First-class references required. 
Address, 3 
J. W. IREDELL, Jr., General Manager, 


PENN MUTUAL LIFE INs. Co., CINCINNATI, 














A] ANTED, BY THE CONNECTICUT GENERAL 


Life Insurance Company of Hartford, Conn., as District Agents, energetic, reli- 
able men, who can and will personally secure application for insurance. Address, with 
reference and experience (if any), the COMPANY, at Hartford, Conn. 


In one year is yours, 
$8,424. {7 you secure only one 
Application each business day, that will average age 40 and for only $600! If you car 
secure business for any kind of insurance you can realize a large income a selling 
annuities. The old established English and Scottish System. In operation in the U. S. for 
eleven years, The Pioneer of the System. Well established. Good Reserve accumulated ! 
Address, for circulars and terms 
THE GRAND FRATERNITY, 
503 Girard Building, Philadelphia, Pa. 








© hee $1750 FIRST. YEAR, OVER $2500 SECOND 
year paid to agents who write one application daily. For particulars, write 
: A. E, FORREST. Secretary, 
NORTH AMERICAN ACCIDENT ASSOCIATION 
217 LA SALL& STREET. CHICAGO. 


HE PREFERRED BANKERS LIFE ASSURANCE 
3 COMPANY, OF DETROIT, MICH., 


Wants capable, energetic men for general and special agents in Michigan, Iowa, Illinois, 
Wisconsin, and Indiana, Liberal contracts for good men. 


TRUMAN B. GOODSPEED, FRANK E. ROBSON, 
Secretary. President. 


| aml INDUSTRIALINSURANCE 


COMPANY, DISTRICT OF COLUMBIA. 








Experienced and energetic*solicitors can find remunerative employment. 


WILLIAM A, BENNETT, General Superintendent, WasHincton, D.C., 
or B. H. GILBERT, Superintendent, WHEELING, W. Va. 


HE QUEENS AND SUFFOLK (Mutual) 
FIRE INSURANCE CORPORATION oF Lonc ISLAND. 
YAPHANK, N.Y. Charter received January 16, 1896. Reinsurance Reserve, $13,061.64 
Net Surplus, $27,453.05 Surplus to Policyholders, $121,076.37 


ExecuTiIvE COMMITTEE: 
Cuarves L. WALLACE. Sotomon Ketcuam, JR. Joseru S. Ossorne. 


Witi1aM G, MiLuer, President, Freeport, N. Y. 
Roswett Davis, Secretary and Manager, Yaphank, N, Y. 
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Prominent Agents and Brokers. 


Prominent Agents and Brokers at Chicago. 








EHM & VAN DEINSE, 


and Brokers, Indianapolis, Ind, 


INSURANCE AGENTS 


Insurance effected in any part of the United 


States. Correspondence solicited. 





ARBEE & CASTLEMAN, MANAGERS SOUTHERN 


Department Royal Insurance Company, Office at Louisville, Ky. 





GENERAL AGENCY OF 
ILLIAM G. KINNEY, 


REPRESENTING 
ALEXANDRIA INSURANCE CO., Organized 1870. 
MT. VERNON’F. INSURANCE CO., ‘“ 1888, 
Excess Lines on good business solicited from agents and brokers throughout the 
United States. 


35-37 Nassau St., New York, 





Picadas PARMENTER, 
FIRE INSURANCE AGENT Anp BROKER, 
298 MAIN ST., BUFFALO, N. Y. 


Surplus Lines, Agents and Correspondents Wanted. 





| ela seaeatacas & CO., GENERAL AGENTS OF 


The Commercial Fire Ins. Co. of Wilmington, Del. Excess Lines 


Solicited. 


411 ANT 413 WALNUT ST., PHILADELPHIA, PA, 


OGSWELL & MURPHY, 
Nos. 6 and 8 WEsT CourT STREET, MEMPHIS, TENN. 
General Fire Insurance Agents, Brokers and Adjusters. 
Reliable Insurance written throughout the Southern States, Large lines 
solicited. 
REFERENCES—Maenpuis, Tenn. 


Memphis National Bank; First National Bank; Geo. Arnold Co., Wholesale Grocers ; 
W.N. Wilkerson & Co,, Wholesale Druggists ; Orgill Bros. & Co., Wholesale Hardware, 








CHARLES TREDICK. ESTABLISHED 1869, W. C. Bennett. 
HARLES TREDICK & CO., INSURANCE AGENTS 


and Brokers, 339 Walnut Street, Philadelphia, Pa. Special attention given to 
Surplus lines. 








ILLERS AND, MANUFACTURERS 


INSURANCE COMPANY, MINNEAPOLIS, MINN, 





Grows Ausets, Jan. 1, 2008 5.2202 ee cca sal cn secs ccéveneccccccscwecen ~~ -- $524,226.47 
LIABILITIES, 

Contingent Safety and Reserve Fund 

Reinsurance Reserve 

Losses Adjusted not Due 

Losses Unadjusted 

Commissions accrued on premiums in course of collection $208,006.00 

$316,220.47 

1,079,139.04 
149,351.51 


CB, SHOVE, President. 





Surplus over all Liabilities 
Losses Paid Since Organization 
Dividends Paid Since Organization 


F. S. DANFORTH. Secretary. 





‘* Weigh all things and hold fast to that which is good.” 


‘ K T ANTED—LIVE LIFE AGENTS EVERYWHERE 
to know that 
Is one of the few companies operating on a scientific, 


The ‘*intermediate” ground, approximating the English system. 
Chicago Can, if need be, put up the FULL LEGAL RESERVE on 


every outstanding policy. 
aes Is not burdened with a mass of old post-mortem business. 
un 


Licensed in fifteen States. 
Life 


Society 


W. M. MICK, General Manager, 810 OLD CoLony BLpG., CHICAGO, ILL. 


Get in on the ground floor and grow up with the Company. 
Send for sample circulars. 





ILSON & MAYER, 
236 LA SALLE STREET, CHICAGO, ILL. 
GENERAL FIRE INSURANCE AGENTS AND BROKERS. 


Western Agents for the Commercial Fire Insurance Company of Wilmington, Delaware 
Surplus Lines and Special Hazards placed in Standard Stock Companies. 
, CoRRESPONDENCE SOLICITED. 





Gro. W. MontTGomery. M. L. C. FunKHouseEr. 


EO. W. MONTGOMERY & CO., INSURANCE 

Agency, 184 La Salle St., ‘‘ The Temple,” Chicago, Ill. Agents for American Ins, 

Co., Newark ; Firemens Ins. Co., Newark; Concordia Fire Ins. Co., Milwaukee ; Wiscon- 

sin Fire Ins. Co of Milwaukee ; Caledonian-American Ins. Co., of New York, and Lloyds 
Plate Glass Ins. Co., of New York. Telephone, Express 303. 





T J. BROWNE, FIRE INSURANCE, 
8 Room 501, 230 La Salle Street, Chicago. 
Special facilities for placing large lines. 
General Agent WOOSTER INSURANOE OO. of Danbury, Conn. 





JOHN NAGHTEN., 


OHN NAGHTEN & CO., | 
FIRE INSURANCE, 


181 LASALLE STREET, CHICAGO, ILL. 


M, J. NAGHTEN 


Established 1863. 





Established 1876. 
T. H. WEBSTER. E. N. Wiey. C. P. JENNINGS. 


EBSTER, WILEY & CO., 
INSURANCE IN ALL ITS BRANCHES, 


166 La SALLE STREET, CHICAGO 


A. W. BECKER. 


Illinois State Agents Commerce Insurance Co., Albany, N. Y. 
Cook County Managers, Lion Fire Insurance Co., London, Eng. 





OLGER DE ROODE, 
GENERAL INSURANCE AGENCY, 
166 La SaLite STREET, CHICAGO. 


Representing Liverpool and London and Globe Insurance Co., England, United Firemens 
Insurance Co., Philadelphia, New England Mutual Life Insurance Co., Boston, Mass. 


Over 25 years experience in the theory and practice of insurance in all its branches. 
Your patronage invited, : 





T. MARSHALL & CO., FIRE 
« 470 Calumet Building, No. 189 La Salle Street, Chicago. 
large lines on all classes of insurable property. 


INSURANCE, 


Facilities for placing 








W. T. Woops, President. Fe D. B. HALsTep, Vice-President, 
C. E, W. CHAMBERS, Secretary. 


L OYDS 
FLATIF GLASS 


Jasurance Company 

"OF NEW. YORK 
Cash Capital Incorporated 
$250,000. 1882. 


Largest Assets, Largest Incorae and Largest Reserve of any Plate 
Glass Insurance (Sompany in the World. ; 





\ RAILWAY OFFICIALS & EMPLOYES 


ACCIDENT ASSOCIATION 
INDIANAPOLIS, IND. 


WE PAY AGENTS TO REPRESENT US AND NOT TALK 
y-Wey-4\y oa eh ka COMPANIES. 


SHS ANK SVS GUS SACRE 
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INCORPORATED IN 1865. 


GERMAN 


INSURANCE COMPANY, 


FREEPORT, ILL. 


Cash Capital 
Liabilities 1,965,161.55 
1,020,877.05 


Assets, JaNuaty E,; 2806 s.cciccccvvesiscsd cvcccccddscsesgec 3,186,038.60 


Cc. O. COLLMAN, President. 
D. B. SCHULTE, Treasurer, 


HENRY BAIER, Vice-President. 
WM. TREMBOR, Secretary. 





INSURANCE 


P H E M 1X COMPANY 


OF BROOKLYN, N. Y. 


NEW YORK OFFICE, ; 


4% CEDAR ST. 





WASHINGTON 
LIFE INS. CO. 


OF NEW YORK. 


Assets, $15,000,000. 
W.A. BREWER Jr. President 





EW HAMPSHIRE FIRE INS. CO., 


MANCHESTER, N, H. 


Capi tape ne Cael tooo eke ig PE ote hs Se oes ot $1 000,000.00 

“Keserve for all liabilities, including reinsurance, January 1, 1898........_......--. 1,096,379.59 

ie: . Sempias 840,940.17 

JOHN C.F RENCH, Pres. N. P HUNT, Vice-Pres. GEO, E. KENDALL. Sec’y. 
T. Y. BROWN, Agent, 26 Pine Street, New York. 





HE McGILLIARD AGENCY CoO., 
GENERAL AGENTS FOR THE UNITED STATES OF 
THE INDIANA, THE VERNON, AND THE FORT WAYNE 
INSURANCE CO’S OF INDIANA 


* ADDRESS; 
_ Nos. 145, and 147 East Market Street, Indianapolis, Ind, 





—THE— 


Metropolitan Plate Glass 
INSURANCE COMPANY 


Or New York. 





CHARTERED 1874, 
The Oldest New York Company in its Line, 


January 1, 1898 
Te sel ae 
*5 Capirac amo Net Sunpius, - 


" $512,862.52 
263.122.37 


1 Y | 3e- ON 
i HAA aN 
i ii i x My Di 
a! I De Y 
een i ~ 
! i sail 4 
“IN ayes om 
Mn Ata f i ail 
m <= Ut! S 3 
wo S Evucene H. Winstow 
. Danrgt D, WHITNEY 
—— S. te Burton 
Has. F. Poces, Gen. A 
om No. 164 La Salle St. 


TT a HICAGO, 





5 oes PLACE FOR YOUR OVER-AGED 


RISKS is no longer to send them to your Company and 
have them rejected, but send them direct to 


THE OLD WAYNE MUTUAL LIFE, 


Indianapolis, Ind., who make a specialty of OLD PEOPLE's IN- 
SURANCE AT POPULAR RATES. 


Write for supplies and our gilt-edged terms to agents. 





\ K J ESTERN ASSURANCE COMPANY 


OF TORONTO. Incorporated 1851. 


HON. GEO. A. COX, President. 
J. J. KENNY, Vice-President and Managing Director. 


UNITED STATES STATEMENT, JANUARY 4st, 1898. 


GSES 6 o sccsduccwosesaedsneneedcsacs Heucaasedadeduac $1, 720,432.14 


SURPLUS IN UNITED STATES 606,281.32 





A SUCCESSFUL WESTERN COMPANY. 


The Old Line 


BANKERS LIFE 


HOME OFFICE, LINCOLN, NEBRASKA. 


EVERY POLICY SECURED BY A DEPOSIT WITH THE STATE OF NEBRASKA. 


IF YOU WANT A GOOD AGENCY WRITE 


W. C. WILSON, Secretary. 
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The Metropolitan Life Insurance Co. 


CINCORPORATED BY THE STATE OF NEw YORK.) 
“THE LEADING INDUSTRIAL INSURANCE COMPANY OF AMERICA” 


Is represented in all the principal cities of the United States and in Canada. 
A present clientage of over Four Million Policies attests its popularity. 





Demonstrate Its 
Financial Stability. 


Assets of over Thirty-six Millions of Dollars, with Liabilities 
of Thirty Millions, and a Surplus of over Six Millions of Dollars 


The Payment of over Two Hundred Death 
Claims daily tells of the good it does. 


INSURANCE IN FORCE OF NEARLY $500,000,000 ATTESTS ITS 
GREATNESS AND FAVOR WITH THE PUBLIC. 


PERMANENT, PROFITABLE AND PROGRESSIVE EMPLOYMENT. 


AGENTS WANTED.—Any honest, capable, industrious man, who is willing to 
begin at the bottom and acquire a complete knowledge of the details of the business by 
diligent study and practical experience, can, by demonstrating his capacity, establish his 
claim to the highest position in the field. It is within his certainreach. The opportunities 
for merited advancement are unlimited. All needed explanations will be furnished upon 
application to the Company’s Superintendents in any of the principal cities, or to the Home 
Office, No. 1 Madison Avenue, New York City. 


OFFICERS: 


JOHN R. HEGEMAN, President. 
HALEY FISKE, Vice-President. GEORGE H. GASTON, 2d Vice-Pres’t. 
GEORGE B. WOODWARD, Secretary. J. J. THOMPSON, Cashier and Asst. Sec’y. 
JAMES M. CRAIG, Actuary. JAMES S. ROBERTS, Asst. Sec’y. 
STEWART L. WOODFORD, Counsel. THOS. H. WILLARD, Chief Med. Exam. 








cider IEG A 


A Level Premium 
Stock Company. 


BEST COMMISSIONS. 


AGENTS WANTED. 


KIMBALL C. ATWOOD, Secretary, 


256 and 257 Broadwav, New York. 





The Art of Canvassing: 


HOW TO SELL INSURANCE. 





By WILLIAM MILLER 





This is a handy little pocket work intended for beginners 
in the work of life insurance canvassing. The author has had 
a wide experience in the field of life insurance and his teachings 
are of a practical nature. So much of the science of life in- 
surance as it is necessary for the agent to be familiar with is 
given in an explanation of the usual formulas. The major 
portion of the book, however, consists of suggestions as to the 
best methods of success in writing business; what occasions 
should be sought and what avoided for a presentation of the 
subject of insurance; what to do and how to do it; in short 
how to get at a man and secure his application. The book is 
written in a plain, straightforward manner, free from technical- 
ities, and is valuable alike to the raw recruit and the Veteran. 

Tue ART OF CANVASSING is most handsomely printed and 
bound in flexible leather, the size being convenient for the pocket. 


PRICES. 

Single copie, - - - $1.50 
. oS ee ere 
50 “ a 60.00 

100 wi - = * = 100,00 


THE SPECTATOR. COMPANY, 
Publishers, 
95 William St., New York. 





READY FOR DELIVERY. 


Joyce on Insurances. 


A treatise on marine, fire, life, accident and all other 
insurances, including mutual benefit (assessment) socie- 
ties, covering also general average and, so far as 
applicable, rights, remedies, pleading, practice and 
evidence. 


By JOSEPH A. JOYCE. 
In Four Volumes of 1,000 Pages Each. 


The most thorough and complete treatise and working book on this sub- 
ject. Exhaustive in its entirety ; exhaustive in every chapter. Containing: 
rules and definitions, comparisons of conflicting decisions, separate chapters 
on technical points, pertaining to particular insurances, with numerous quota- 
tions from and citations of decisions in this country, England and Canada. 

It is an exhaustive work, covering all kinds of insurances, so far as there 
are any decisions in courts of last resort. 

JOYCE ON INSURANCES is a cyclopedia of all legal insurance works 
brought up to date, and should be in the library of every insurance man—be 
he manager, genera] agent, local agent or broker. : 

Each subject in this work is so exhaustively considered as to constitute in 
effect a treatise in itself. : 

The Spectator Company are sole agents for the insurance world for this 
publication, and all orders must be placed through them. 

The four volumes gre handsomely bound in law sheep, and make a valuable 
addition, in appearance as well as contents, to any law insurance library. 


Price, $24.00 net, delivered. 





Adaress, 
THE SPECTATOR COMPANY, 


New York City. 


95 William Street, - ° ° 








